
ave you consistently earned an annual 12%-14% in the last
ten years?
Have you lost money in your investments in the last ten
years?

Allow me to introduce to you an asset class that has earned
double-digit returns without the risks of the real estate, stock

or bond markets. This asset class is known as Life Settlements. The
London Business School, equivalent to our Harvard Business School,
has just concluded their ten-year study of over 9,000 U.S. life insur-
ance policies from 2001 to 2011 and unequivocally states that the aver-
age rate of return was 12.9% and significantly higher in more recent
years…as high as 18.3% in 2011. This is where the “smart” money is going and why Life
Settlements is the “Best Kept Secret in America.”

Life Settlements is where the owner and insured have the
opportunity to “sell” their beneficiary rights to investors for
200%-400% more than the issuing life insurance company will
offer them. These individuals have unfortunately found their
health deteriorating from when they were approved for their life
insurance policies and since the life insurance companies are
contractually liable to pay the face amount for the policy it is a
win-win for both the insured and the investors.

Many seniors (age 75 and older) who purchased life
insurance for estate planning purposes, spousal benefits or
converted “corporate owned” ownership to retiring executives,
don’t feel the need because their estates have shrunk and the
estate tax exemptions have increased, their spouses have
predeceased them or they simple don’t need life insurance, but

Protect Your Investment Portfolio

H
in most cases they cannot afford them anymore because of mounting
medical expenses. By selling their life insurance in the “Secondary
Market” seniors can now create instant cash to help pay their medical
bills, mortgages, rent or help pay for their grandchildren’s college
tuition. This is truly a philanthropic investment, helping others in need
and the opportunity to earn double-digit returns without risk compared
to traditional investments.

All premiums are paid and escrowed in publicly own trust companies
up to the life expectancy and many times one year beyond life
expectancies from the acquisition cost of acquiring the policies. Your
money is safe and the independent life expectancy companies have a

96% success rate. Meaning, of 100 policies, 96% will mature on time, (some sooner) and
only 4% will mature beyond life expectancy. Still, the rate of return will be in the high
single-digit range.

This is why Warren Buffet’s Berkshire Hathaway and other hedge funds have been
investing billions in Life Settlements for the last decade.

I will leave you with my three golden rules:
1. Know what you are investing in
2. Know what the outcome of your investments will be
3. Never risk your principle and have it guaranteed in writing
With Life Settlements, you know exactly what your return will be on the day you make

your deposit. Many times it will be a 100% total return!

IRAs/401(K)s and cash can qualify.

For more information, contact Marshall Wise at 1.877.816.WISE (9473) or visit
wiseequityplanning.info.
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hat started as a one-week pilot program on
financial literacy has blossomed into a highly
sought after summer residential for
underserved 8th and 9th grade girls from the
southern California area. This year was no exception. Hosted by the Center for
Investment and Wealth Management (CIWM) at UC Irvine’s Paul Merage

School of Business, the Third Annual Financial Literacy Summer Residential went off without
a hitch.

“The primary purpose of our Financial Literacy program is to provide a foundation of
financial knowledge, while creating an enjoyable environment and summer experience for our
students,” said Lee Anne Maki, associate director for the CIWM at the Merage School. “Since
we launched this program in 2011, it has been a tremendous success, each year exceeding

Third Time’s a Charm for Financial Literacy Residential
Growth continues as UC Irvine program for underprivileged teens completes its third season

our expectations and those of the truly fantastic kids who
attend.”

During the summer 2013 event, students had the
opportunity to tour Taco Bell headquarters in Irvine and the

trading floor at PIMCO in Newport Beach. They also got a taste for fashion and chose both
professional and casual outfits during a special visit by the Orange County Women Helping
Women/Men 2 Work program, and a special presentation titled, A Social Etiquette Dinner,
sponsored by Walmart, gave the young up-and-comers some useful dining tips. Later in the
week, students had an opportunity to open their own free savings accounts through NestWise
LLC, which also funded the accounts with $50 on behalf of the Center for Investment and
Wealth Management. The week-long residential closed with a touching graduation ceremony
which featured keynote speaker, Cassandra Gray, EMBA ’10, president of Omnia Healthcare,
and presentations by: Mark Moehlman, managing director for Beacon Pointe Wealth Advisors
and founding chair of the CIWM; Imran Currim, chancellor’s professor of Marketing at The
Paul Merage School of Business; Kara Duckworth from Duckworth Mehner Private Wealth
Advisors, and representatives from Senator Mimi Walters’ office.

The Financial Literacy Summer Residential program was established by Moehlman and
designed to instill a strong desire for understanding financial matters, encourage admission
into a four-year college or university, and inspire confidence and success in all areas of life.

The 2013 program was made possible by generous donations from The Adams Financial
Group of Wells Fargo Advisors, Arbonne Foundation, Beacon Pointe Wealth Advisors,
Beacon Pointe Advisors, Boeing, Center for Living Peace, Charles Schwab Foundation,
Duckworth Mehner Private Wealth Advisors, Engaged Capital, Every Monday Matters,
GenSpring Family Offices, JAK Promotions, Lettuce Cater 2U, Mark Moehlman, Marsha
Swartz, Merit Andrew, Merrill Lynch, Neiman Marcus, Nestwise LLC, PIMCO Foundation,
PricewaterhouseCoopers, Richard Hearn | LPL Financial, Schriber Family Foundation, Taco
Bell, TrueSpark, US Bank, Walmart, and Women Helping Women/Men 2 Work.

“It is alarming to me that to this day students receive little to no formal training in money
management,” Moehlman said. “In fact, many of our participants are the first in their families
to go to college. I have a special place in my heart for the plight of our youth who do not know
how to handle money and I’m thrilled this program has become so successful.”

Students who participated in the 2013 Financial Literacy program were selected from
candidates identified by Big Brothers/Big Sisters, El Viento, El Sol, Kidworks, Operation Jump
Start, Project Hope, Wooden Floor and the Santa Ana Unified School District.

Plans for next year are already underway and there are plenty of opportunities for the
business community to get involved. Contact Lee Anne Maki to learn more at lmaki@uci.edu
or 949.824.2675. Visit merage.uci.edu/go/literacy to learn more about the program.

Participants in the 2013 Financial Literacy Summer Residential Program were provided with a
foundation of financial knowledge and took part in exciting field trips to businesses like Taco
Bell headquarters and the trading floor at PIMCO.
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s the economy begins to see a shift
and the market begins to recover, now
more than ever, there has been an
increase in companies engaging in frequent
business travel. Companies find themselves
depending on air travel to conduct business efficiently,

while balancing the endless quest to maximize company productivity and eliminate excess
expenditures.
Businesses calculate the cost of commercial travel, overnight versus one-day trips, and

the value of our time in weighing options. For example, our business airplanes visit multiple
sites in a single day, and carry and deliver equipment that is difficult to impossible to carry

Private Air Travel – Make the Right 
Investment That Fits Your Company or Personal Needs

A

Luxurious interior of Hawker 900XP

on commercial flights.
Business aircraft can fly into most of the 5,000

public airports around the country, as opposed to the
fewer than 500 served by commercial airlines. With 100

U.S. cities losing airline service in recent years, business
aviation allows us continued access to markets and customers.

While evaluating the cost of flying commercially, consider not only the total expense, but
per seat cost as well. Traveling with a group affords businesses the opportunity to make
more efficient use of the available seating, reducing the per seat cost. This can be a
particular value if your team is traveling on short-notice and paying exorbitant prices for
middle seats on a crowded airline. By controlling your own schedule, you can manage the
cost of hotels, rental cars and extra meal expenses for unnecessary overnight stays that
would be required to accommodate airline scheduling limitations.
When considering what investment would fit your company or personal needs, the

general rule of thumbs is if you fly between 50 and 400 hours per year your best option
would be fractional share ownership, which is owning a share of an aircraft that is managed
by a single operator as part of a fleet. If you fly less than 50 hours per year, you would be
better off with chartering an aircraft. However, if you fly more than 400 hours annually, you
may want to consider buying a whole aircraft.
It goes without saying that making the wrong decision can cost you dearly. On the flip

side, making the right choice can be life-changing. There are numerous cost-effective ways
to utilize business aviation as a valuable business tool. West Coast Aviation Services,
headquartered at Orange County-John Wayne Airport provides a number of solutions
including Aircraft Sales/Acquisitions, Aircraft Charter and Fractional Shares. Please call or
stop in for more information.

19711 Campus Drive, Suite 150, Santa Ana, CA 92707
800.352.6153

www.wcas.aero
info@wcas.aero
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