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By CAMERON GOWANS 

A t some point, you’ve likely considered 
whether to charter out your aircraft when 
you’re not using it. And unless you already 

use your aircraft more than 200 to 300 hours a 
year, there likely is room to do so. 

With the high fixed costs of aircraft own-
ership, such as capital costs, crew, hangar, 

insurance and regularly 
scheduled mainte-
nance, spreading these 
costs over a greater 
number of hours reduc-
es your own effective 
hourly cost. Many of 
today’s newer genera-
tion of business aircraft 
are designed for higher 
levels of use. Given 
these two factors, plus 
the higher demand 

for charter aircraft in the “sharing economy,” 
it may make sense to place your aircraft on a 
charter certificate.

But is charter right for you? Two factors 
largely will inform your decision: can you share, 
and will you save? 

CAN YOU SHARE? 
First, ask yourself:
1.  Do I want somebody else on my aircraft?  

If the idea of someone else sitting in your 
seat bothers you, charter is not for you.

2.  How often do I want/need my airplane? 
The question is more one of days available, 
rather than hours. The more frequently you 
can make the aircraft available, the more 
charter it can generate.

3.  How predictable is my schedule? Do you 
know your schedule weeks ahead, or do you 
have frequent pop-up trips? The more set 
your schedule, the more revenue your opera-
tor can generate.

4.   Am I willing to give up my airplane during 
popular travel time? Fractional and charter 
operators have defined “peak days,” restrict-
ing access to meet all demand. If you’ll 
definitely want your aircraft at holidays and 
the same time everyone else does, you will 
forgo revenue.

5.  Are you going to restrict use? Long flights 
only, daily minimums, no rock bands, and other 
restrictions will reduce potential revenue.

WILL YOU SAVE?
To operate for compensation or hire in the 

U.S., your aircraft must be on a Part 135 com-
mercial operating certificate (Part 135 of the 
Federal Aviation Regulations governs most busi-
ness aircraft for hire). As the certificate holding 
entity, the operator must comply with numerous 
FAA requirements for flight operations, main-
tenance, training, and the administrative infra-

structure to oversee all these activities, making 
it impractical for an individual owner to set up 
his or her own certificate for just one aircraft. 
So if you want to charter out your aircraft, you’ll 
use an existing certificate holder: a charter oper-
ator or management company. 

Part 135 can offer two main sources of savings:
1.  State taxes. Many states require state sales 

or use tax to be collected from an aircraft 
acquisition, and a multimillion dollar pur-
chase creates a significant tax liability. How-
ever, most states offer relief or an exemption 
if the aircraft is operated in commercial use. 
In high-tax states, this alone may be enough 
to justify chartering your aircraft. Compli-
ance with these regulations and eligibility 
for this exemption vary from state to state, 
so do contact a tax advisor to ensure the 
transaction is as tax efficient as possible. 
 

2.  Charter Revenue. When you’re not using 
the aircraft, others will pay you (via the 

operator) for its use.  In today’s charter 
market, the operator should be able to  
generate enough revenue to make a  
significant contribution to the direct  
costs of your own flying. The revenue 
could make a dent in your fixed or capital 
costs. However, even in today’s low interest 
environment, it is highly unlikely that the 
aircraft will ever generate enough revenue 
to cover the fully burdened cost of owning 
and operating an aircraft.

The decision to place your aircraft for 
charter is not simple, and should not be made 
quickly. Consider whether the potential bene-
fits will benefit you.

Cameron Gowans is the Vice President of Sales 
& Marketing for JetSuite, Inc. He has more  
than 25 years in sales, marketing, and executive 
experience with OEMs, fractional providers,  
and charter/management organizations. 

Should You Charter Your Aircraft?
The case for a managed  
aircraft relationship

Gowans
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Here in La La Land, it’s hard to keep some-
thing extraordinary under wraps. The 
secret is out! Hawthorne and the cities that 

surround it are, quite literally, booming. Can 
you hear the rocket blast from local SpaceX’s 
latest launch? How about the roar from the new 
NFL Stadium currently under construction in 
Inglewood? Maybe you’ve heard that Elon Musk 
and his Boring Company are digging a tunnel 
under Crenshaw Boulevard? These are just a few 
indicators of the area’s revitalization. We are 
all witnessing history and the evolution of the 
previously unknown little communities just east 
of LAX. 

A partner in this revitalization is Jet Center 
Los Angeles, the premier full-service FBO locat-
ed at Jack Northrop Field in Hawthorne. Trav-
elers may not realize that Hawthorne (HHR) 

is the closest 
airport to down-
town Los Ange-
les and the most 
accessible loca-

tion for all of your West LA destinations. With 
easy access to new sports and entertainment 
venues (Los Angeles Stadium at Hollywood 
Park, The Forum, Staples Center and LA Live), 
top public and private universities (UCLA, 
LMU and USC), studios and start- ups from 
motion picture and gaming to Silicon Beach, Jet 
Center Los Angeles is the most conveniently 
located FBO and master lease holder of the most 
convenient private airport in the city. 

Don’t be fooled into thinking this is simply a 
matter being in the right place at the right time. 
Definitely not! The real story involves more 
than a decade of commitment, collaboration 
and capital from a dedicated team of entrepre-
neurs and professionals who share a passion for 
aviation. Born of this passion was Advanced 
Air, an innovative aircraft management and 
charter company that represents the anchor of 
Jet Center Los Angeles. 

Advanced Air’s approach to aircraft man-
agement is essentially quite simple. The aircraft 
owners represent the foundation of the com-
pany. Perhaps different than many companies 
approach business, Advanced Air and Jet Cen-
ter Los Angeles understand that people make 
the difference. People in this case does not just 
refer to the exceptional staff but also their cli-
ents. They value loyalty and longevity in every-
thing they do. They understand that people 
have personal relationships with their planes 
and strive to build relationships with both the 
people and the planes. These relationships are 

built on trust and transparency and each aircraft 
entrusted to the care of this team represents a 
true partnership between owner and operator.

Said Sales Director, Aaron Krieger, “We 
have a unique opportunity to shine in this city 
of glitter and glamour. Relationships mean 
everything. The market has reacted to our 
investment in safety, service and crew resources 
and our management clients are enjoying a 
steady increase in charter revenue.” 

The company’s current footprint includes 
over 43,000 square feet of hangar space which 
houses the growing fleet of aircraft ranging 
from turboprops to heavy jets. The hangars 
themselves were uniquely built with input from 
the film industry and have become a coveted 
location for commercial and film shoots, hosting 
numerous high-profile brand events. 

Not one to sit idle, the company continues 
the rejuvenation of this historic airport having 
recently broken ground on another 75,000 
square feet of hangar space that will be available 
for lease in early 2018. 

While some say location, location, location 
is the key to success, the Advanced Air/Jet 
Center Los Angeles team says service, service, 
service. Known for a relentless attention to 
detail, this is what sets the group apart from the 
competition. Key staff members are sent to the 
Ritz Carlton customer service training school to 
guarantee top tier performance. This focus on 
customer service has paid off as Jet Center Los 

Angeles was recently bestowed the 2017 Pilots’ 
Choice Award for #1 Top Regional FBO in the 
Southwestern U.S. and #4 FBO Nationally. 

The company culture values hard work, 
steady growth, and a creative, collaborative 
team mentality. They are not afraid to build 
from the ground up, in reality, quite the oppo-
site; hiring people that bring fresh ideas to the 
table and encouraging a “we can do anything 
. . . together” attitude. This is a group of folks 

who care about people who care about air-
planes and it shows. 

The young President, Levi Stockton 
summed it up, “We’re doing something extraor-
dinary here in Hawthorne and the sky’s the 
limit for this creative team of professionals.” 

For more information about Jet Center  
Los Angeles and Advanced Air Charters, visit  
jetcenterla.com and advancedaircharters.com. 

Jet Center Los Angeles:
Transforming Ordinary to Extraordinary 

 “We have a unique opportunity to shine in 
this city of glitter and glamour. Relationships 

mean everything. The market has reacted to our 
investment in safety, service and crew resources 

and our management clients are enjoying a steady 
increase in charter revenue.” 

-AAron Krieger, Jet Center Los Angeles

PRIVATE AVIATION

SPOTLIGHT
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IT’S NO SECRET THAT THE MODERN TRAVELER IS BECOMING INCREASINGLY 
DISSATISFIED WITH THE BIG AIRPORT, COMMERCIAL AIRLINE EXPERIENCE. 

IT HAS RECENTLY COME TO OUR ATTENTION THAT WE MIGHT BE MAKING 
MATTERS WORSE.

YOU SEE, JETSUITEX IS REVOLUTIONIZING AIR TRAVEL BY OFFERING THE PRIVATE 
JET EXPERIENCE AT COMMERCIAL PRICES. FOR THAT, IT APPEARS, 
WE SHOULD APOLOGIZE.

WE’RE SORRY THAT YOU COULD GET ACCUSTOMED TO STROLLING FROM YOUR 
CAR DIRECTLY TO YOUR PLANE LIKE A BOSS.

WE UNDERSTAND HOW CONVENIENT IT IS NOT TO WAIT IN LINE AT TICKETING, 
AND AGAIN AT TSA, AND AGAIN AT THE GATE.

WE AGREE THAT A SECURITY PROCESS WHERE YOU’RE NOT ACCOSTED OR 
STRIPPED DOWN HALF-NAKED IS MUCH MORE PLEASANT.

WE CAN EVEN SEE HOW YOU COULD GET USED TO THE NEVER-LOST LUGGAGE, 
AND FIRST-CLASS COMFORTS LIKE EXTRA LEGROOM.

AND WE ADMIT, THIS WAS COMPLETELY INTENTIONAL.

WHAT WE DIDN’T REALIZE IS HOW MUCH YOU WOULD HATE COMMERCIAL AIR 
TRAVEL AFTER FLYING WITH US. IT WAS HARD TO IMAGINE YOU COULD HATE IT 
MORE, REALLY.

WE DO HOPE OUR REVOLUTIONARY APPROACH TO FLYING CATCHES ON.

IN THE MEANTIME, MAY WE SUGGEST TAKING MORE TRIPS TO LA, THE BAY 
AREA AND, OF COURSE, VEGAS. 

FOR THAT WE SINCERELY SAY,

YOU’RE WELCOME.

ALEX WILCOX
CEO, JETSUITEX

FLYJSX.COM

DEAR JETSUITEX FLIERS

 WE’RE SORRY WE’RE 
RUINING AIR TRAVEL

RE WELCOME.

REVOLUTION IS IN THE AIR™
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Despite the ease of communication afforded 
by modern technology, nothing can replace 
the value of face-to-face interactions for 

businesses in a highly-connected, globalized 
market. That’s where local company Castle & 
Cooke Aviation—based at Van Nuys Airport 
(KVNY)—fits into the business plan of Los 
Angeles’ premier corporations. 

Operating out of a private aviation terminal, 
Castle & Cooke Aviation provides businesses 
in the greater Los Angeles and San Fernando 
Valley area with the aircraft solutions they need 
to make face-to-face interactions happen. What 
drives this need? For savvy companies, business 
aviation—unscheduled air travel via charter or 
privately-owned aircraft—is not simply a matter 
of convenience. It’s the fuel that drives the suc-
cess of their enterprises; the fuel that drives LA’s 
economic engine.

According to the National Business Avia-
tion Association (NBAA), organizations that 
use business aviation—as opposed to commer-
cial airlines—outperform organizations that do 
not in numerous key measures: annual growth 
earnings, stock and dividend growth, total 
share price and market capitalization. In fact, 
these companies are recognized as the “best of 
the best” for in innovation, branding, places to 
work and revenue growth, among others. Quite 
simply, companies that utilize business aviation 
tend to be better managed. 

After more than 30 years in the aviation 
business, Castle & Cooke Aviation knows how 
to best serve business clientele. The company 
has built a reputation for luxurious private air 
travel and quality services for nonstop excel-
lence and nonstop elegance. Along with all the 
necessary aircraft handling operations (such 
as fueling and hangaring), guests to Castle & 
Cooke Aviation can trust its specially-trained 

team members 
to provide a 
premier experi-
ence with expert 
concierge care, 
an elegant lobby 

and reception room, an executive conference 
room for business on the go, and a VIP event 
and meeting space across from the operator’s 
terminal building. And with more than 210,000 
square feet of hangar space, 205,000 square feet 
of ramp space, and 45,000 square feet of Class 
A office and shop space, Castle & Cooke Avia-
tion has plenty of space to accommodate local 
businesses’ needs. 

“We provide so much more than a standard 
aircraft handler,” said Tony Marlow, Castle & 
Cooke Aviation’s vice president of operations 
and business development. “We provide a pre-
mier travel experience, which can be crucial 
when flying in an important prospect. We’re 
able to better serve our customers by offering 
them the space to provide their guests with 
an excellent first and last impression on their 
business trip. We’re effectively an extension of 
their operation.”

Part of that experience is exclusivity and 
privacy. With its location at KVNY, Castle & 
Cooke Aviation provides a local approach to 
flying, helping businesses avoid the traffic and 
congestion of LAX’s commercial air space. 
Quick access to major freeways makes Castle 
& Cooke Aviation a crucial gateway for the 
San Fernando Valley, helping home businesses 
thrive, benefiting the economic vitality of the 
local community. 

“At Castle & Cooke Aviation, we serve 
the San Fernando Valley’s leading businesses, 

helping to make their companies more effi-
cient, profitable and successful,” said Marlow. 
“This not only benefits our customers, but also 
our local community by driving the economic 
growth of the Valley.”

Business aviation provides efficiency that 
translates to real dollars. Employees land closer 
to their final destinations with access to ten 
times the amount of airports than commercial 
airlines afford. And the amount of time they cut 
from their travel schedules (you can arrive at 
the airport and fly off in mere minutes), coupled 
with the amount of work they’re able to accom-
plish on the road, boosts both productivity and 
profitability, feeding the local economy. 

And that’s what business aviation does 
across the country. According to NBAA, 
business aviation contributes $150 billion to 
the U.S. economy and employs more than 1.2 
million people. 

“Well-managed businesses value efficiency,” 
said Marlow. “Business professionals will take 
off in the morning and return in the evening 
having conducted three in-person meetings in 
three different cities. The only way to operate 
at that level with such high efficiency is with 
business aviation.”

Along with its Van Nuys location, Castle & 
Cooke Aviation further serves Pacific business 
with operations out of Everett, Washington—
near Seattle—and Honolulu, Hawaii. Together, 
the three locations connect business in the San 
Fernando Valley with those in Seattle, Canada, 
the Pacific and throughout Asia for more effi-
cient operations and international trade. For 
added convenience, guests to KVNY conduct-
ing international business now benefit from U.S. 
Customs open seven days a week. 

Learn more about Castle & Cooke Aviation by 
visiting castlecookeaviation.com

Castle & Cooke Aviation:  
Fueling Los Angeles’ Economic Engine

PRIVATE AVIATION

SPOTLIGHT
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W H E N  Y O U R  F U L L - S E R V I C E  N E E D S  R E Q U I R E 

O U R  F U L L  A T T E N T I O N .

H O M E  O F 
A D V A N C E D  A I R 

C H A R T E R S

12101 Crenshaw Blvd.
Suite 100
Hawthorne, California
90250

P:  310.676.4673
F:  310.978.0703

www.jetcenterla.com
Unicom 123.3 KHHR
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