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c u s t o m  c o n t e n t

WHO’S BROKERING  
LOS ANGELES

A look at the city’s leading  
commercial real estate brokerage teams 

In the real estate community, it’s become something of a custom 
to honor individual brokers on their biggest deals – but rarely do 

we acknowledge and learn more about the teams who make 
these success stories possible. 

In an attempt to shine a light on those hard-working 
teams, we welcome you to the Los Angeles Business 

Journal’s first ever Who’s Brokering Los Angeles 
special section, where we recognize the most 

dynamic brokerage teams across all categories.

Congratulations to each of the teams 
described in these pages…and thank 

you for your contributions to the 
thriving LA commercial real estate 

community and our local economy!
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Jeff Albee (Executive Vice President) 
Travis Albee (Senior Vice President)
Tilden Moschetti (Vice President)
SVN

SVN’s team is highly regarded for its expertise 
in commercial real estate. The team uses deep 
market knowledge and cutting-edge tools to 

find, shape, and close deals. Its successes have 
always come from a commitment to integrity and 

the will to tirelessly do whatever it takes to serve the needs of clients. The team includes top advisors 
with over 30 years of experience and top-notch business and industry specific certifications, with over 
a billion dollars in sales, and over 300 transactions brought to successful completion.

Tony Azzi (Executive Managing Director Investment)
George Azzi (Senior Associate) 
Rabbie Banafsheha (Senior Associate)
Jordan Asheghian (Associate)
Allen Gozini (Associate)
Marcus & Millichap

Marcus & Millichap’s Azzi Advisors team brings to its clients the ben-
efit of more than 30 years of experience in commercial real estate 
expertise that has been responsible for deals valued at more than 

$4.7 billion and over 650 transactions.  In 2016, the value of closed transaction was $140.5 million 
with an average sell price of 98.7% of sell vs. list price. Over 70 percent of the team’s customers do 
repeat business with them – largely because the team takes such as personable approach to business 
to keep clients’ best interests a priority. 

Stephen Bay (Vice Chairman)                                                       
Clay Hammerstein (Vice Chairman)                                        
Kevin Bender (Executive Vice President)                             
Rocky Binswanger (Vice President)                                       
Danny Rees (Senior Associate)
CBRE, Inc. 

T he team led by CBRE Vice Chairmans, Stephen Bay and Clay Ham-
merstein, are among the most active tenant rep brokerage teams in 
Los Angeles’ real estate industry. In 2016 alone, the team handled 

approximately 117 transactions in 14 states and 7 countries, equating to 2.5 million square feet, and 
exceeding $725 million in total consideration. Three notable deals in Los Angeles consisted of the 
170,000 square foot transaction for Entertainment Partners in Burbank, Quinn Emanuel’s 135,000 
square foot transaction in Downtown Los Angeles and Littler Mendelson’s multi-market transactions 
in Downtown Los Angeles and Century City.

Steve Bogoyevac (Senior Managing Director Investments)  
David O’Keefe (Senior Associate)                                             
Shane Young (Associate)                                                                      
Dan Lewin (Associate)                                                                    
Alexandro Colombo (Associate)                                                                           
Nico Rosmarin (Associate)                                                               
Jayson Staib (Associate)                                                                  
Jonathan Weir (Agent Candidate)                                                 
Jack Jorgensen (Associate)   
Marcus & Millichap

Steve “Bogie” Bogoyevac of Marcus & Millichap is an apartment and 1031 specialist of the 
Long Beach, South Bay, Los Angeles, and surrounding areas who has brokered over $440MM 
of investment real estate across 329 transactions. An example of Bogoyevac and team’s work is 

the recent seamless 1031 exchange from a 20-building portfolio of class “C” apartment buildings 
in Long Beach into two class “A” complexes in Orange County. The portfolio, which comprised 
buildings ranging from 8 to 22 units and totaled 241 units, was listed for $40,955,000, and the 
Orange County uplegs were acquired for $57.6MM. 

Rooney Daschbach (Senior Director)                                            
Steve Bohannon (Senior Director)                                           
Rusty Smith (Director)                                                                       
Eric Daschbach (Director)
Cushman & Wakefield

In just the last four years, the Cushman & Wakefield team led by 
Rooney Daschbach and Steve Bohannon has transacted nearly $500 
million, 350 deals, and 13.5 million SF.   The team’s largest clients in-

clude Prologis and Prudential (they sold 4.2 million sf and currently lease 
a 1 million SF portfolio for Prudential. The team also sold Bridge Development 20.66 Acres of 
land – and are currently marketing a 512K building for lease. Strengths include creative thinking 
and a deep understanding of the ports and how they affect real estate in the LA basin. 

Brian Eisendrath (Vice Chairman)                                       
Brandon Smith (Vice President)                                               
Annie Rice (Senior Associate)                                             
Cameron Chalfant (Senior Associate)
Gyasi Edmonson (Associate)                                              
Samantha Pennacchio (Senior Marketing Specialist)                                                                     
Cory Wizenberg (Analyst)
CBRE

B rian Eisendrath and team source aggressive capital for institutional and high net worth clients. 
Their ranking among the top originators in the country has garnered them extensive industry 
recognition. The team is able to quickly and effectively meet the needs of clients by tailoring 

a financing solution that is unique to their property-specific business plan. By leveraging extensive 
life insurance company, bank, CMBS, and bridge lending relationships, as well as CBRE’s direct 
lending relationships with Freddie Mac and Fannie Mae, Eisendrath and team are able to cus-
tomize capital to maximize ROI. Among the team’s notable 2016 transactions was a $470 million 
portfolio financing on 10 assets in Las Vegas.

Mike Foley (Senior Director)                                                       
David Hess (Senior Director)                                                        
Chuck Berger, GLS (Director)                                                          
Ryan Bos (Director)                                                                          
Jillian Escobar (Senior Brokerage Coordinator)
Cushman & Wakefield

C ushman & Wakefield’s team lead by Mike Foley and David Hess have 
achieved approximately $500 million, 200 deals, and 7 million SF 
in the last three years, and show no signs of slowing down. In fact, 

in just the last 45 days, the team has closed on four major transactions including: the Lease of a 
250,000 SF facility valued at $30M; the purchase of a 150,000 SF facility valued at $17M; the lease 
of a 220,000 SF warehouse valued at $11M; and the sale of 75,000 SF multi-tenant building valued 
at $10M.

Yair Haimoff, SIOR (Executive Managing Director)                                                                          
Matt Sreden (Senior Associate)                                                                                  
Andrew Ghassemi (Senior Associate)                                                                          
Sarkis Ghazaryan (Senior Associate)                                                                              
Steve Body (Vice President)
NAI Capital

Y air Haimoff and his team achieved the largest medical lease in 2016 in 
the San Fernando Valley Business Journal: 15503 Ventura Boulevard 
in Encino – a 17,197 square foot 10-year lease to UCLA Health. They 

have achieved over a billion in sales as a team. Haimoff serves as Executive Managing Director at 
NAI Capita Valencia Office. His team specializes in leasing, acquisition and disposition of industri-
al, office and investment properties in both the Santa Clarita and San Fernando Valleys. Haimoff 
attributes his team’s success to hard work and dedication to serving his clients’ needs. “Team Yair” is 
also known for doing a great amount of repeat business with its clients.

Gary Horwitz (Managing Director)                                         
Blake Searles (EVP)                                                                        
Kamil Agha (SVP)
JLL

F or eight years, Gary Horwitz, Blake Searles and Kamil Agha have 
been one of the premier office tenant representative teams in the 
South Bay and West Los Angeles, representing leading companies 

that include Snap, USC, DirecTV and Guitar Center, with a team trans-
action volume of approximately $4 billion.  Led by Horwitz, each of the 

team members complement the others and plays an integral role with each client, based on client 
need and broker specialty, with no egos involved, in a truly collaborative environment. This team 
has deep market knowledge and expertise, providing advisory services ranging from market options 
and dynamics to detailed analysis, labor studies and documentation.  

Chris Jackson  
(Executive Managing Director)
Todd Lorber,  
(Executive Vice President)
NAI Capital

N AI Capital’s team of Chris Jackson and 
Todd Lorber have accomplished more than 
$1 billion in transaction volume since 

1997. One significant recent accomplishment 
was representing the seller Finkelstein Family Trust on the sale of an 18,652 square foot warehouse 
in Sun Valley in November of last year. The transaction totaled $3.15 million or $169 per square 
foot. In April of this year, Jackson and Lorber, along with Vice President Tristian Greenleaf and 
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© 2017 The Irvine Company, LLC.

2121 Avenue of the Stars, Los Angeles

Congratulations Fox Plaza on Winning 

the 2017 BOMA Regional TOBY Award!

Irvine Company would like to congratulate the 

dynamic onsite Operations Teams at Fox Plaza for 

winning the 2017 BOMA Regional TOBY Award. 

Our highly-skilled, attentive teams, partnered with our 

unrivaled collection of Vibrant Workplace Communities 

to deliver our promise of an Exceptional Today and 

Even Better Tomorrow.

IrvineCompanyOffice.com       310.996.0202

Celebrating Success //

NAI Capital’s Investment Services Group completed a $4.65 million investment sale of a retail 
property occupied by Learn4Life charter school in Lancaster. 

Rudy Lara (Executive VP)                                                                
Nick Peukpiboon (VP)                                                              
Andrew Lara (VP)                                                                          
Jordan Lara (First VP)                                                                            
Nathan Lara (Associate)
DAUM Commercial Real Estate Services

I n the extremely tight Los Angeles industrial market, the DAUM 
Commercial Real Estate Services team lead by Rudy Lara provides 
experience in multiple submarkets, creating a tremendous competitive 

edge for its clients.  The team is purposefully based out of both DAUM Commercial’s South Bay 
and San Gabriel Valley offices. Proving the success this strategy brings to clients, the Lara Team 
has accomplished $138.6 million in total transaction volume within the past two years alone.  $69 
million of that was from off-market deals – a tremendous milestone considering all of the transac-
tions were separate, unlike a portfolio sale of properties. 

Jonathan Larsen (Principal & Managing Director)       
Chandler Larsen (Senior Associate)
Avison Young

S ince joining Avison Young and forming a team, father and son, Jon-
athan Larsen and Chandler Larsen have completed in excess of $250 
million in transactions over the past three years. These transactions 

have not only been within Los Angeles County, but across the Unites 
States with some high profile, long-term occupier clients including Lewis 
Brisbois Bisgaard & Smith; Aon Insurance; Wells Fargo Bank; Hasbro 

Studios; iHeart Media; Mercedes Benz; and LAUSD. Among the team’s stand-out Los Angeles 
tenant-rep deals over the past 12 months was Hasbro Studios’ 80,000 sf location in Burbank and 
iHeart Media’s locations in Burbank and Sherman Oaks with Douglas Emmett for 150,000 SF.

Darla Longo (Vice Chairman)                                                  
Barbara Emmons-Perrier (Vice Chairman)                            
Brett Hartzell (Executive Vice President)                               
Mike Kendall (Senior Vice Presdient)                               
Rebecca Perlmutter (First Vice President)
CBRE (West Coast International Partners)                                          

W hile the CBRE West Coast National Partners’ (NP) fully-inte-
grated approach distinguishes the team from its competition, the 
success of these investment professionals is due in large part to the 

team’s laser focus on the industrial sector. With the knowledge gained from successfully transacting 
over $114 billion totaling over 2.2 billion square feet, CBRE National Partners offers an unparal-
leled perspective on the trends shaping the industrial market today. In 2016, the West Coast NP 
team successfully transacted 268 deals totaling 137 million square feet valued at approximately 
$10 billion. The team was involved in transactions ranging from $1.2 million to $1.1 billion, and 
worked with 257 clients (both buyers and sellers). 

Jay Luchs (Vice Chairman)                                                          
Genny Chang (Director)                                                                 
Gavin Ketchum (Associate Director)
Newmark Knight Frank

L ed by Jay Luchs, Executive Vice President at Newmark Knight Frank, 
this very active NKF team specializes in the sale and leasing of in-
vestment properties, with a focus on representing international retail 

and fashion brands in finding store locations. The team represents other 
non-fashion retail brands, restaurants and office tenants as well as various 

landlords throughout Los Angeles and in other select cities in leasing retail and office properties. 
In 2016 the team completed approximately $300 million in retail transactions. As of the end of 
May 2017 the team has completed in excess of $55 million.
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In every JLL office worldwide, our colleagues rise to the daily 

challenge of fast-paced, demanding real estate markets while 

making sure that our client ambitions are achieved.

Right now we want to recognize the standout work from our 

top performing teams in Los Angeles. Their collaborative 

efforts to make sure their clients achieved their goals are truly 

a representation of our culture at JLL.

We thank them deeply for their achievements and we thank 

you for giving us the chance to show what we’re made of.  

we ta� it 
personay

Carl
Muhlstein
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Ruben
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Frank
Scott

John
 McRoskey

Evan 
Moran

Gary 
Horwitz

Kamil 
Agha

Bla� 
Searles

John McMillan (Executive Managing Director)                       
Jeff Sanita (Senior Managing Director)                                 
Danny Williams (Managing Director)                                      
Gregg Stumm (Associate Director)
Newmark Knight Frank

A fter seven years in the business, team leader John McMillan hired 
partner Jeff Sanita in 1998 to form The McMillan Team. A top 10 
industrial finisher for Cushman & Wakefield annually in the U.S. 

for 15 years, last year the team moved to NKF. In 2017, Greg Stumm of 
CBRE and Danny Williams, formerly of Prologis, were added.  The team has completed transac-
tions worth more than $2.68 billion, and its sole focus is in-fill Los Angeles industrial real estate. 
Among its over 1,200 transactions, are the sale of over 625 acres of land for redevelopment, and 
the representation of more than 25.3 million SF of institutional landlord/seller transactions.  

Mike McRoskey (Managing Director)                                        
John McRoskey (Managing Director)                                       
Frank Scott (Managing Director)                                                 
Evan Moran (Vice President)
JLL

B rothers John and Mike McRoskey have been in brokerage for more 
than 30 years, starting their partnership with each other and Frank 
Scott seventeen years ago.  Their team thrives on creating a collabo-

rative environment that supports their clients and one another. As one of 
the premier tenant representation teams in Los Angeles, they pride themselves on being local mar-
ket experts. In nine years with JLL, the team has completed over 450 transactions with an aggregate 
transaction value of approximately $2.5 billion. They selectively added Evan Moran in 2013 and 
Cassie Trosclair in 2016 who address and solve the complex issues unique to each of their clients.

Peter McWilliams (International Director)                            
Mike McCrary (Managing Director)                                        
Ruben Goodsell (EVP)
JLL

For 20 years, the trio of Peter McWilliams, 
Mike McCrary and Ruben Goodsell have 
been the premier industrial brokerage team in 

the Inland Empire region of Southern California 
and are currently JLL’s number one industrial 

brokerage team in the United States. Amassing more than $5 billion in team transaction volume 
including 22 million square feet valued at $750 million in 2016, the team, which also includes Jeff 
Bellitti, Patrick Wood, Mac Hewett, Sarah Reilly and Cody Clayton, are trusted by the region’s 
premier landlords to represent their projects, again and again.

Brandon Michaels (Senior Managing Director Investments)                                
Andrew Leff (Associate)                                                             
Makan Mostafavi (Associate)                                                     
Justin Rappel (Associate)
Marcus & Millichap

The Brandon Michaels Team at Marcus & Millichap has successfully 
closed over 400 commercial real estate transactions totaling in excess 
of $1.5B since 2004. In fact, the Brandon Michaels Group has been 

the top transactional sales team throughout all of Los Angeles Coun-
ty since 2011, and has consistently been a nationally top ranked sales team within Marcus & 
Millichap over the past decade. Michaels has consistently ranked in the top 5 firm-wide for the last 
decade for the sale of multi-tenant retail properties, four times having been the number one ranked 
agent within all of Marcus & Millichap nationwide.  
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In every JLL office worldwide, our colleagues rise to the daily 

challenge of fast-paced, demanding real estate markets while 

making sure that our client ambitions are achieved.

Right now we want to recognize the standout work from our 

top performing teams in Los Angeles. Their collaborative 

efforts to make sure their clients achieved their goals are truly 

a representation of our culture at JLL.

We thank them deeply for their achievements and we thank 

you for giving us the chance to show what we’re made of.  
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Tony Morales (International Director)                                 
Maureen Hawley (Senior Vice President)
JLL

For eight years, Tony Morales and Maureen Hawley have led a success-
ful partnership due to their complementary personalities, intense work 
ethic and passion for commercial real estate.  Creatively inclined and 

highly detailed oriented, the duo has been able to differentiate them-
selves through their customized service delivery platform. Morales and 
Hawley have completed transactions valued at approximately $4 billion 

representing companies in multiple business lines:  design, consulting, financial services, law firms, 
professional services firms/media, and technology.  Los Angeles clients include DIRECTV, Payden 
& Rygel, Alston & Bird, Yahoo and Giphy.  Their unique approach has afforded them the opportu-
nity to partner with colleagues around the world in delivering consistent results.

Carl Muhlstein (International Director)                               
Hayley Blockley (Managing Director)
JLL

Carl Muhlstein and Hayley Blockley are a complementary team of 
creative minds. Muhlstein studied journalism and Blockley studied 
film before entering the commercial real estate sphere. Self-pro-

claimed “millennials,” they can be found taking conference calls from 
the playground or the gym, as they balance work-life with the demands 
of clients across their trademarked “S-Curve.” The multi-generational 

duo and their extended team (primarily women) are a mod squad in a traditionally homogenous 
field. The Muhlstein Blockley team represents an eight million-square-foot portfolio that spans 
Woodland Hills to Torrance. The duo has done 41 million square feet of leasing and sales, valued 
at over $8 billion. 

Jonathan Nikfarjam (Managing Principal)                               
Tom Jonsson (Managing Principal)                                              
Will James (Director)                                                              
GianLuca Jacoli (Sales Associate)
Coldwell Banker Commercial Advisors (CBC Advisors)

The CBC Advisors’ El Segundo Office has been brokering Los Angeles 
at an accelerated pace. The team’s combined efforts have disrupted 
the multifamily market in Los Angeles with a full-service approach 

to the multifamily platform service offering. Together, the team led by 
Jonathan Nikfarjam has coined itself the “El Segundo Team,” “Multifamily Team,” and a few other 
nicknames renowned throughout national markets. The team has brokered multifamily deals since 
2009 and has had over 168 transactions and counting and has brokered over $301,442,221 in total 
dollar amount of sales.

Jerry Porter (Founding Principal)                                      
Matthew Miller (Managing Principal)
Cresa Los Angeles

Team leaders Jerry Porter and Matthew Miller 
have been partners at Cresa Los Angeles 
for more than 31 years. Having represented 

Oracle Corporation on more than 400 office 
transactions across North America in the past 
eleven years, 60 plus assignments for Activision/

Blizzard over the past decade, and dozens of lease transactions representing DreamWorks for more 
than twenty years, Porter and Miller have proven their ability to add industry sector knowledge 
and strategy, along with their exclusive tenant brokerage skills. The team has managed to captain 
some of the largest tenant representation transactions in Los Angeles history, including Syman-
tec’s, Riot Games’, Yahoo!’s and Oracle’s campus locations, among many others.
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CBCADVISORS.COM   | 310.593.9860

Our Southern California Multifamily Team leverages 
the distinct advantage of living and working in the 
markets it serves. With a network spanning from Los 
Angeles to New York City, Coldwell Banker Commercial 
Advisors connects local business with enhanced value 
from coast to coast. Specializing in the sale of multifamily 
investments, our team of Advisors in El Segundo combine 
macroeconomic trends with detailed submarket knowledge to 
develop profitable investment strategies for their clients.

Congratulations to Jonathan, Tom, Will and Luca for inclusion in 
“Who’s Brokering LA”.

NATIONALLY POSITIONED 
LOCALLY FOCUSED

JONATHAN NIKFARJAM TOM JONSSON WILL JAMES LUCA JACOLI

Coldwell Banker Commercial Advisors is headquartered in Salt Lake City, Utah with brokerage and management locations in Alaska, Arizona, California, Colorado, Florida, Idaho, Nevada, New York, 
Texas, and Utah. Each Office is Owned and Operated by Coldwell Banker Commercial  Advisors - a Coldwell Banker Real Estate LLC, dba Coldwell Banker Commercial Affiliates Company. © 2017

COLDWELL BANKER COMMERCIAL ADVISORS - EL SEGUNDO  
300 NORTH CONTINENTAL BOULEVARD, SUITE 100 | EL SEGUNDO, CA 90245

Kevin Shannon (President, West Coast Capital Markets)   
Ken White (Executive Managing Director)                                
Rob Hannan (Senior Managing Director)                                  
Paul Jones (Senior Managing Director)                                
Brunson Howard (Senior Managing Director)                             
Bret Hardy (Executive Managing Director)                              
David Milestone (Executive Managing Director)                  
Brett Green (Managing Director)
Michael Moll (Managing Director) 
Laura Stumm (Managing Director)

Scott Schumacher (Managing Director), Michael Moore (Managing Director)
Rick Stumm (Managing Director), Brad Burton (Managing Director)
Melissa May (Associate), Guillermo Boisson (Associate), Andrew Pascale (Associate)
NKF Capital Markets

T he Shannon team at NKF Capital Markets, led by Kevin Shannon, focuses on Western Markets 
and has completed more than 420 transactions valued at $30.6 billion from 2010 to mid-2017.  In 
Los Angeles alone, the team has completed $8.8 billion in sales volume in 172 transactions totaling 

39.2 million square feet. In 2016, the team’s capital markets transactions totaled in excess of $5.3 billion. 
The team is one of the leading investment teams in the nation and is constantly searching for the most 
aggressive domestic and foreign equity and debt to optimize both sale and financing executions for its 
clients. Its strong deal flow in the Western United States provides the team with an unmatched pulse on 
the market for both CBD and suburban product in both primary and secondary markets.

Robert Stepp (Principal)                                                        
Kimberly R. Stepp (Principal)                                                
Aynsley Armbrust (Senior Vice President)                      
Michael Toveg (Senior Vice President)                                   
Todd Hawke (Vice President)                                                      
Mark Witksen (Vice President)                                                       
Tia Jones (Associate)
Stepp Commercial

S tepp Commercial is a leading multifamily brokerage firm in the Los Angeles market with the sale of 
more than $1 billion in properties since inception in 2013. Founded by industry veterans and hus-
band and wife power couple, Robert Stepp and Kimberly Stepp, this duo has grown to a seven-person 

brokerage team that now leads Los Angeles County in sales for small- to mid-sized apartment properties 
and has closed more than $200 million in transactions year-to-date marking this year the strongest one 
ever for the team. Stepp Commercial also has $205 million in active Los Angeles listings currently.

Rob Waller (Senior Vice President)                                      
Patrick Amos (First Vice President)
CBRE, Inc. 

CBRE’s team of Rob Waller and Patrick Amos in the last three years 
have achieved approximately $2.25 billion on 5.5 MSF. Tenant side 
clients include Hulu, Universal Music Group, WPP Group, and KB 

Home. Landlord side clients include Hudson Pacific Properties, CIM 
Group, Invesco, Worthe Real Estate Group, and Shorenstein Properties. 
Among the largest recent tenant deals for the team are several expansions 

for Hulu at Colorado Center totaling 237,000+ SF.  The Largest Recent landlord deals included the 
team’s representation of Hudson Pacific in the total pre-leasing of ICON and CUE at Sunset Gower 
Studios to Netflix totaling 425,000 SF – the largest office lease ever signed in Hollywood.

David Young (Executive Vice President)                                 
Chad Gahr (Executive Vice President)
NAI Capital

David Young and Chad Gahr are a perennial 
top producing team at NAI Capital. Young 
and Gahr are industrial property brokers 

providing on the ground market knowledge and 
expertise of industrial properties throughout 
the greater San Fernando Valley.  With over 

50 years of combined industrial property brokerage experience, they develop customized solutions 
designed to achieve their clients’ specific real estate goals. They have achieved over 600 million in 
sales as a team. The key to their success is their intimate knowledge of their market area. They are 
“true market experts” in every sense of the phrase. 
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CBCADVISORS.COM   | 310.593.9860

Our Southern California Multifamily Team leverages 
the distinct advantage of living and working in the 
markets it serves. With a network spanning from Los 
Angeles to New York City, Coldwell Banker Commercial 
Advisors connects local business with enhanced value 
from coast to coast. Specializing in the sale of multifamily 
investments, our team of Advisors in El Segundo combine 
macroeconomic trends with detailed submarket knowledge to 
develop profitable investment strategies for their clients.

Congratulations to Jonathan, Tom, Will and Luca for inclusion in 
“Who’s Brokering LA”.

NATIONALLY POSITIONED 
LOCALLY FOCUSED

JONATHAN NIKFARJAM TOM JONSSON WILL JAMES LUCA JACOLI

Coldwell Banker Commercial Advisors is headquartered in Salt Lake City, Utah with brokerage and management locations in Alaska, Arizona, California, Colorado, Florida, Idaho, Nevada, New York, 
Texas, and Utah. Each Office is Owned and Operated by Coldwell Banker Commercial  Advisors - a Coldwell Banker Real Estate LLC, dba Coldwell Banker Commercial Affiliates Company. © 2017

COLDWELL BANKER COMMERCIAL ADVISORS - EL SEGUNDO  
300 NORTH CONTINENTAL BOULEVARD, SUITE 100 | EL SEGUNDO, CA 90245

W hile challenges face commercial real estate 
markets, realtors specializing in the sector 
should have confidence that growth will 

continue. That’s according to speakers at a com-
mercial economic issues and trends forum at the 
REALTORS Legislative Meetings & Trade Expo 
last month.

NAR Chief Economist Lawrence Yun led a 
panel discussion about the economic forces shap-
ing commercial real estate markets; the panelists 
agreed that the market has improved and that con-
tinued growth in the economy will further drive 

activity, but difficulties remain regarding availabili-
ty of financing for smaller commercial properties.

George Ratiu, NAR director of quantitative 
and commercial research, said that increased 
trade and the rise of e-commerce has boosted 
rents in the industrial and warehouse sector. 

“During a time of transformation in consumer 
shopping habit, vacancy rates will still contin-
ue to see a gradual decline in warehousing and 
strong rent growth will continue,” Ratiu said.

Unemployment has declined to 4.4 percent 
and consumer confidence is at its highest point in 
15 years. As the economy improves, the commer-
cial real estate market has continued to improve 
as well, said Yun. “A rising interest rate environ-
ment is likely to halt commercial price growth or 
even cause a minor decline; that outlook is sup-
ported by the expanding economy and the over 
two million jobs gained in the past year,” he said.

Looking at the global market, Ratiu explained 
that global commercial investors have hit the 
pause button on investments, which in the first 
quarter of 2017 decreased nearly 20 percent year-
over-year; however, certain U.S. markets are see-
ing good global cash flow with $76 billion flowing 
to the U.S. 

With the blip in overall global investments 
in the first quarter, international buyers are likely 
to play a greater role in the U.S. market this 
year. “Over the past five years, a near majority of 
realtors experienced an increase in the number 
of international clients. We expect international 
buying activity to grow in 2017, which will have 
an overall positive impact on the commercial 
market’s gradual recovery,” said Yun.

One major hurdle that continues to affect the 
market is the lack of available financing to small 
commercial real estate investors, due in large part 
to regulatory uncertainty.

“Realtors are seeing evidence of markets being 
impacted by regulators’ increased scrutiny of 
banks’ balance sheet allocations to commercial 
real estate loans,” said Ratiu. “Considering that 64 
percent of realtor clients get their financing from 

banks, this is likely to impact deal flow as lending 
conditions tightened in 37 percent of realtors’ mar-
kets, a four percent increase from last year.”

John Worth, senior vice president of research 
and investor outreach at the National Associa-
tion of Real Estate Investment Trusts, discussed 
the performance of commercial real estate invest-
ment and its status among other investment 
sectors. “Real estate investment is currently the 
best performing asset class. Strong returns and 
the level of new commercial supply we are seeing 

today is making up for a lot of missing sectors, 
following the economic downturn. The first quar-
ter of this year saw a slight decrease, but 2017 is 
experiencing an overall healthy trend,” he said.

Information for this article was provided by The 
National Association of Realtors, “The Voice for 
Real Estate,” and America’s largest trade association, 
representing more than 1.2 million members involved 
in all aspects of the residential and commercial real 
estate industries.

Realtors Have a Positive Outlook for Commercial Markets

‘Real estate investment 
is currently the best 

performing asset class.’
JOHN WORTH,

National Association of  
Real Estate Investment Trusts
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