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c u s t o m  c o n t e n t

WHO’S BROKERING  
LOS ANGELES

The Commercial Teams

IN THE REAL ESTATE COMMUNITY, IT’S BECOME 
something of a custom to honor individual brokers on their 

biggest deals – but rarely do we acknowledge and learn more 
about the teams who make these success stories possible. 

In an attempt to shine a light on those hard-working 
teams and team leaders, we welcome you to the 

Los Angeles Business Journal’s second annual 
installment of our “Who’s Brokering LA” special 

section, where we recognize the most dynamic 
brokerage teams across all categories.

Congratulations to each of the teams and 
team leaders described in these pages…

and thank you for your contributions 
to the thriving LA commercial real 

estate community and our local 
economy.
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Barbara Armendariz, Founder and President
SharpLine Commercial Partners

Barbara Armendariz is President and Founder of SharpLine Commer-
cial Partners, a full-service commercial real estate brokerage firm 
that excels at putting its clients’ needs first. She is one of very few 

minority women in the commercial real estate industry that has started 
her own brokerage firm. Her career in real estate spans more than 15 
years. She recently launched a SharpLine property management divi-
sion with a focus on multifamily assets and plans for that to grow in the 
sector as well as other sectors. She manages a team of brokers and is 

focused on growing the young firm, which was founded three years ago. Her goal is to continue 
to grow SharpLine’s industrial, healthcare office and retail divisions throughout California with 
a strong focus on landlord and tenant representation. 

Michael Arnold, Executive Vice President
NAI Capital Commercial

After being recognized previously by the LABJ as a Top 500 Business 
Leader in Los Angeles, as well as being recognized as a top com-
mercial broker throughout Southern California by multiple media 

sites and publications over the last 22 years, Michael Arnold leads 
a team at NAI Capital of 13 salespeople as the EVP and Director of 
TCG (Tenant Consulting Group). TCG is primarily focused on exclu-
sively representing tenants locally and globally where Arnold is also 

the Vice Chairman of Corporate Service for NAI Global. Among Arnold and his team’s recent 
successes has been helping to orchestrate bitMax’s move to its new office complex, offering a 
more collaborative workspace and environment. 

Jack R. Cline, Senior Vice President & Principal
Doug Cline, Sr. VP and Partner 
Evan Jurgensen, Associate
Lee & Associates

Team Cline’s focus is industrial real estate in the greater Los Angeles 
area and has been involved in approximately 50 transactions over the 
last 12 months. Some of the most significant transactions include the 

leasing of a 631,264 square foot warehouse and distribution to Four Sea-
sons General Merchandise in Commerce, the leasing of 405,635 square 

feet in Santa Fe Springs to Fashion Nova, the sale of 190,000 square feet to CenterPoint Properties 
Trust in Vernon, the purchase of a 187,000 square foot portfolio in Gardena/Compton, the leasing 
of 165,636 square feet for the ownership in Vernon, the leasing of 104,000 square feet for the own-
ership in Compton, and the lease of 103,594 square feet for the ownership in Carson.

Jeremy Dee, Executive Vice President, Corporate Services
Alan Gecht, Senior Vice President, Corporate Services
Gary Goodgame, Senior Vice President, Corporate Services
Kennedy Wilson Properties, Ltd.

Jeremy Dee leads the corporate services platform for Kennedy Wil-
son’s brokerage division. As a leader in corporate tenant real estate 
solutions with nearly 40 years of industry experience, Jeremy applies 

proven expertise and creativity to local, regional and national assign-
ments, successfully shepherding each deal from concept to conclusion, 

and beyond. A meticulous and thoughtful approach has yielded a track record of success and 
book of business with client relationships that go back decades. Based in Beverly Hills, the team 
serves national corporate clients with real estate requirements across the country. In the last 
12 months, the corporate services team has transacted over 190,000 square feet of office space 
valued at $29 million.

Brian Eisendrath, Vice Chairman and Managing Director
Brandon Smith, EVP 
Annie Rice, VP
Cameron Chalfant, VP
Gyasi Edmondson, Sr. Associate
Cory Wizenberg, Sr. Associate
CBRE Group Inc.

For more than a decade, CBRE Vice Chairman Brian Eisendrath and 
his team have consistently set performance records very few real 
estate brokers in Los Angeles can claim. The team sources aggressive 

capital for institutional and high-net-worth clients. Since 2007, the team has closed more than 
$23.5 billion across over 880 transactions. Their ranking as one of the top originators in the coun-
try and the #1 originator at CBRE Capital Markets has garnered Eisendrath and his team extensive 
industry recognition. The team represents clients such as Oaktree, TruAmerica and Kennedy 
Wilson, and tailors a financing solution that is unique to their property-specific business plan. In 
2018, the team closed nearly 100 loan transactions for more than $3.5 billion. 

Jason Flashman, CEO & Founder
The Flashman Investment Group

The Flashman Investment Group, led by Jason Flashman, specializes 
in the sale of multifamily assets throughout the Greater Los Angeles 
Area in addition to 1031 exchanges and portfolio sales. Flashman 

and his team closed an impressive $90 million in commercial real 
estate transactions over the course of the last two years. Flashman re-
cently returned to Keller Williams Santa Monica Commercial Division 
to align his team with a global brand best suited to support his rapid 
growth and commitment to his clients’ individualized experience.

Scott Heaton, Executive Vice President
Riley Heaton, Associate
Connor McRae, Associate
Colliers International

Colliers International’s Heaton Industrial Team, lead by 31-year Col-
liers veteran Scott Heaton and further comprised of brokers Riley 
Heaton and Connor McRae, is one of the top brokerage teams 

working the ever-tightening Los Angeles industrial market. Based in 
the firm’s Commerce office, the team both sells and leases industrial 

property, including a couple of banner transactions in recent months. In April, for example, the 
Heaton Team represented Crow Holdings in the sale of a property at 601 S. Vincent Avenue in 
Azusa, for a near-record price of $192.50 a square foot for a building over 75,000 square feet in 
the San Gabriel Valley. The team’s ability to roll past business into future business makes them 
one of the best, most competent teams brokering industrial property in Los Angeles today.

Gary Horwitz, Managing Director
Kamil Agha, Managing Director 
Blake Searles, Managing Director
Grant Chalmers, Corporate Real Estate Advisor
JLL

As one of JLL’s premier tenant representative teams in the country, 
Gary Horwitz, Kamil Agha, Blake Searles and Grant Chalmers 
continue to make waves in the Los Angeles region with over 100 

transactions with a value of over $650 Million during the past 12 
months.  This collaborative team, each with a different skill-set, has 

completed large and ‘headquarters’ transactions over the past year for clients such as Snap, In-
ternet Brands, Bird Rides, USC and Viacom.  The team has been together for the past 11 years 
and has a deep resume, representing tenants on both multi-market accounts and large transac-
tions, entrenching themselves in their clients’ culture and business objectives.   

Chris Jackson, Executive Managing Director
Todd Lorber, Sr. Vice President
NAI Capital

Chris Jackson and Todd Lorber have been partners for 15 years. 
Jackson started his commercial real estate career in 1997 when he 
joined CB Richard Ellis as an assistant in the Industrial Division. 

In December of 1998, he joined Grubb & Ellis where he won Rookie 
of the Year in 2001. In 2006, Jackson joined NAI Capital and in 2007 
he finished number five in the company with total revenue in excess of 

$60 million. Since joining NAI Capital he has been a Capital Club Top Producer every year. In 
August of 2014, Jackson was promoted to NAI Capital Executive Managing Director, assuming 
the mantle of Branch Manager for the Encino corporate HQ office. Jackson and Lober as a team 
achieved more than $150 million in investment sales and leasing in 2018.

Alexander Koustas, Managing Partner, Commercial Advisory
Jon Swire, Agent
Martin Fish, Agent
Kim Shore, Agent
Gideon Laddie-Lang, Agent
The Agency

Led by Alexander Koustas, who brings over 15 years of commercial 
investment, development and brokerage experience to The Agency, 
the Agency’s Commercial Advisory team primarily focuses on L.A. 

basin commercial real estate opportunities; but will also represent cli-
ents in surrounding markets such as Orange County, San Diego County and the Inland Empire.  
Recent transactions include representing the Buyer on a nine story, 180 Room Ramada Hotel in 
San Diego; representing a tenant on a 7000 sf Class A office space for lease at 9200 W. Sunset, 
West Hollywood; representing the landlord on several prime West Hollywood retail listings 
totaling in excess of 10,000 sf; representing a tenant on a 7,500 sf Melrose Ave. retail space; and 
representing Bandier on its flagship West Coast location.
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The Agency would like to congratulate our 
Commercial Real Estate Division for being 

recognized in “Who’s Brokering LA”

C O M M E R C I A L  A DV I S O RY  S E R V I C E S : 
- Leasing: Tenant and Landlord Representation

- Acquisition and Disposition

- Valuation and Advisory

A L E X A N D E R  KO U S TA S   |  Managing Partner  |  The Agency - Commercial Advisory
424.270.1651  |  AKoustas@TheAgencyRE.com  |  LIC. # 01819148

LUXURY REAL ESTATE AT THEAGENCYRE.COM
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Jonathan J. Larsen, Principal & Managing Director
Chandler Larsen, Senior Vice President
Avison Young

Since joining Avison Young and forming a team, father and son 
Jonathan Larsen and Chandler Larsen have completed in excess 
of $2 billion in transactions over the past four years. In 2018, they 

completed 85 leasing and sales transactions valued in excess of $500 
million making them the top producers for Avison Young Southern 
California. Over the past 12 months, they have completed in excess of 
$500 million in deals. These transactions have not only been within 

Los Angeles County, but across the United States with some high profile, long-term occupier 
clients including Lewis Brisbois, Wells Fargo Bank, BDO, Squire Patton Boggs and USC. 

Darla Longo, Vice Chairman and Managing Director
Barbara Emmons-Perrier, Vice Chairman
Brett Hartzell, EVP
Mike Kendall VP
Rebecca Perlmutter SVP
CBRE Group Inc.

While the CBRE West Coast National Partners’ (NP) fully inte-
grated approach distinguishes the team from its competition, the 
success of these investment professionals is due in large part to 

the team’s laser focus on the industrial sector. CBRE National Partners offers an unparalleled 
perspective on the trends shaping the industrial market today. Led by Vice Chairs Darla Longo 
and Barbara Emmons-Perrier, the West Coast NP team works with the largest institutions 
including pension funds, REITs, and developers in the Los Angeles region. In 2018, the team 
sold 79 million square feet, totaling $6.7 billion in 2018 transaction volume. They represented 
52 clients and 44 unique buyers, demonstrating their seamless execution, integrity, market reach 
and ability to deliver top pricing to every client. 

Jay Luchs, Vice Chairman
Genny Chang, Director
Gavin Ketchum, Associate Director
Ashley Obradovich, Associate
Newmark Knight Frank

Jay Luchs, a Vice Chairman at Newmark Knight Frank’s Century 
City office, is a leading national retail expert with a focus on repre-
senting fashion and luxury brands find their retail stores and office 

headquarters. Luchs leads a team that represents landlords and tenants 
from coast to coast and has been finding locations for some of the most important and influ-
ential brands in the fashion industry over the last 18 years. Luchs has been the top producing 
retail broker at NKF from 2014-2018, nationally. Luchs has been involved in some of the most 
prominent leasing deals and some of the highest profile property sales in Los Angeles in the last 
decade. In 2018 Luchs and his team completed approximately $1 billion in transactions totaling 
over 500,000 square feet throughout Los Angeles. 

Bradley A. Luster, President
Anthony S Behar, Vice President
Major Properties

Major Properties has been serving the greater Los Angeles com-
mercial and industrial real estate market for 55 years. Founded 
by Arnold Luster, sons Bradley and Jeff took over ownership in 

1992 and have made the firm into one of the most successful boutique 
brokerage companies in the region, completing over $3.5 billion in 
transactions. Among the team’s most significant recent projects was 

Decro Corporation’s acquisition of a 3.3-acre block-to-block land parcel in Lincoln Heights 
for development of a mixed-use retail and affordable housing project, named “The Brine.” The 
property was sold by the Morhar Family Trust and the Berger Family Trust for a price of $8.25 
million. Bradley Luster, President of Major Properties, and Anthony Behar, Executive Vice-Pres-
ident, represented both the seller and the buyer in the deal. 

Brett Lyon, Partner
Woody Stahl, Partner
Lyon Stahl Investment Real Estate

Lyon Stahl Investment Real Estate, Inc. was founded in 2014 by Brett 
Lyon and Woody Stahl. The brokerage originally started as a two-
man team and has since grown to a full-service brokerage with over 

45 agents and 10 administrative employees. The headquarters is locat-
ed in El Segundo, with two satellite offices - one in Santa Monica and 
the other in Long Beach. Lyon and Stahl balance their time between 

running the day-to-day operations for the company and sourcing their own deals within “Team 
Brettwood.” Their personal team consists of specialized coordinators (marketing, transaction, 
lead generation) along with an intern and director of operations. 

Christopher E. Maling, Principal-Retail Capital Markets
David Maling, Principal
Patrick Barnes, Principal
Avison Young

In January 2019, Chris Maling, David Maling and Patrick Barnes -- 
also known as the Maling-Barnes team -- were each hired and named 
as Principals in the downtown Los Angeles office. They were hired 

strategically to focus on expanding the firm’s Southern California and 
national retail, office and industrial investment sales practices -- and 

collaborate with other investment sales specialists across the company. In addition, the team is 
continuing to expand its national distressed-asset-sales practice in collaboration with Avison 
Young’s asset-resolution practice group. The team has 65 years of combined real estate experi-
ence and came to Avison Young from Colliers in its downtown LA office. The Maling-Barnes 
team has brokered more than $4 billion worth of investment property sales transactions. 

John McMillan, Vice Chairman
Jeff Sanita, Senior Managing Director
Danny Williams, Managing Director
Greg Stumm, Associate Director
Newmark Knight Frank

John McMillan has been an industrial real estate services broker in 
Los Angeles for 28 years and is the leader of the McMillan Team. He 
has a widely varied background assisting clients with building and 

site acquisitions, dispositions, lease negotiations, tenant relocations, 
institutional landlord agency representation and development assignments. The five members of 
the McMillan Team joined Newmark Knight Frank in August 2016. In 2018, McMillan ranked 
as the top industrial broker for NKF. In December 2018, NKF promoted McMillan to vice chair-
man, the firm’s highest production title. Since its inception, The McMillan Team has closed 
over $3.7 Billion in industrial real estate transactions. In 2018 the team closed $315 million, 
totaling more than 5.2 million square feet. 

Pete McWilliams, International Director
Mike McCrary, Managing Director
Ruben Goodsell, Managing Director
Jeff Bellitti, Executive Vice President
Patrick Wood, Managing Director
Sharon Wortmann, Senior Vice President
Mac Hewett, Executive Vice President 
Eric Chou, Vice President
Cody Clayton, Vice President
Scott Coyle, Associate
Juliet Adams
JLL

JLL’s industrial services team has collectively over 125 years of experience in the Inland Em-
pire market. In 2018, they completed over 29.5 million square feet of transactions, for a total 
lease value of over $927 million. The team was recognized as JLL’s #1 industrial team in the 

country for three of the last five years.

Matthew Miller, Vice Chairman
Gerald Porter, Founding Principal
Cresa

The brokerage team of Matthew Miller and Jerry Porter has been a force 
in tenant representation for more than three decades in Los Angeles. 
With corporate accounts such as Oracle, DreamWorks, Activision, 

and a host of technology and entertainment clients, the duo has executed 
some of the largest lease transactions in the Los Angeles market.

Tony Morales, International Director
Maureen Hawley, SVP
Christina Noonan, SVP
Christian Wehrly, Senior Associate
JLL

With over 60 years of experience combined, Tony Morales, Mau-
reen Hawley, Christina Noonan and Christian Wehrly continue 
to deliver successful real estate results for their clients. As a 

team, they bring in their combined expertise to efficiently partner with 
their clients to solve their real estate challenges and provide them 

guidance with the evolving trends affecting real estate issues today. The team’s approach to 
market knowledge, occupancy strategies and transaction management and commitment to their 
clients differentiate them from other teams. In 2018, they completed 60 leases encompassing 
more than 2.1 million square feet.  
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AS RECOGNIZED BY THE L.A. BUSINESS JOURNAL

Lee & Associates®

TEAM-CLINE.COM

JACK R. CLINE JR. | SENIOR VP, PRINCIPAL

SAMANTHA GAMINO | BROKER ASSISTANT

MARIE GAMINO | BROKER ASSISTANT
MICHELLE MADRID | PROPERTY ANALYST

DOUG CLINE | SENIOR VP, PRINCIPALEVAN JURGENSEN | ASSOCIATEGAVIN GILL | ASSOCIATE

Lee & Associates® - Commerce Inc.
500 Citadel Dr. Suite 140, Commerce, CA 90040
P: 323.720.8484 | Lee-Associates.com instagram.com/leeteamcline linkedin.com/in/jackrclinejr

twitter.com/jackrclinejr facebook.com/leeteamcline

Congratulates

JACK R. CLINE JR. 
Senior VP, Principal • Lic. No. 00854279

P || 323.767.2025
E || jcline@lee-associates.com

DOUG CLINE 
Senior VP, Principal • Lic. No. 01142005

P || 323.767.2116
E || dcline@lee-associates.com

MICHELLE MADRID
Property Analyst • Lic. No. 01983024

P || 323.767.2040
E || mmadrid@lee-associates.com

MARIE GAMINO
Broker Assistant • Lic. No. 01983025

P || 323.767.2115
E || magamino@lee-associates.com

SAMANTHA GAMINO
Broker Assistant
P || 323.767.2115

E || sgamino@lee-associates.com

EVAN JURGENSEN
Associate • Lic. No. 01967347

P || 323.767.2032
E || ejurgensen@lee-associates.com

GAVIN GILL
Associate • Lic. No. 01936303

P || 323.767.2058
E || gavingill@lee-associates.com
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Kelly Morgan, Agent
Kelly Morgan Commercial Group

With over 20 years of focused exploration and experience in capital 
markets such as Equity, Debt and Real Estate combined with 
Advertising and Marketing, Kelly Morgan Commercial Group 

brings a unique and unparalleled approach to the marketplace. It’s no 
surprise his team closed over $70 million in commercial transaction 
in 2018 alone. The Kelly Morgan Commercial group is dedicated to a 
deep understanding of the Southern California real estate market by 

taking the time to walk, examine, and analyze the landscape of submarkets. Morgan’s success 
is largely due to his team keeping the client’s best interest as their priority. Real estate market-
ing intelligence infused with financial planning has allowed them to help their clients make 
informed decisions about their real estate investment options. 

Todd Nathanson, President
Jordan Perlman, Associate
illi Commercial Real Estate

Todd Nathanson is Founder and President of illi Commercial 
Real Estate, a commercial brokerage, property management and 
investment advisory service firm specializing in retail real estate 

and headquartered in Encino. Since launching the company in 2007, 
illi Commercial Real Estate has grown to 30 agents and brokers and 
has over 220 listings throughout Southern California. The illi team 

has experts handling leasing, investment sales, acquisitions, over 3,200 transactions, valuation, 
business brokerage and tenant representation. Nathanson and Jordan Perlman teamed up to sell 
a nationwide low income housing portfolio. The entire process was a project of patience and 
persistence but was sold to one buyer for the sum of $275 million, illi CRE’s largest sale to date.

Jonathan Nikfarjam, Managing Principal
Gianluca Jacoli, Principal
Shield Commercial Real Estate

Shield Commercial Real Estate (“Shield”) led by co-founders 
Jonathan Nikfarjam and Gianluca Jacoli, continues to make waves 
throughout the South Bay, leading the charts with the highest 

priced multifamily sales in the region.  Year-to-date, Nikfarjam and 
Jacoli have brokered approximately $70 million in sales totaling over 
200 units, and over 20 transactions in the South Bay.  This power team 

has maintained over 20% market share for multifamily commercial sales in Redondo Beach, 
Hawthorne, and Gardena and currently hold records for some of the highest price sales in the 
entire South Bay region. For example, the duo sold 16 units in Redondo Beach for $9,775,000. 
Nikfarjam also sold 16 units in Gardena for $3,925,000, which was the highest price per unit 
sale for 16+ units in Gardena history.

Greg Offsay, Vice President of Sales and Leasing
Carol Marmor, Associate
Carter D’Auria, Senior Associate
illi Commercial Real Estate

Greg Offsay is a Los Angeles native whose passion for the city is at the 
core of his approach to the real estate business. As a commercial real 
estate agent, Offsay’s primary focus is leasing and investment sales of 

retail properties. The team led by Offsay has completely leased proper-
ties for a large portfolio with properties in Stevenson Ranch, Burbank, 

Culver City and Santa Clarita.  The team has been able to fill these properties to zero vacancy at 
rates above what the owner thought possible.  The team even went to court to support the owner 
and potential tenant who wanted to put in a dance studio that was protested by neighbors.  With 
diligence and teamwork, they won their court case and were able to bring dance to Santa Clarita!

Nathan Pellow, Executive Vice President
Michael Weiner, Senior Vice President 
Nicholas Nybakken, Associate
Michael Naoumovitch, Associate
Colliers International

Colliers International’s Pellow Office Team, led by 22-year Colliers 
veteran Nathan Pellow, had a banner year in 2018. The team 
closed 36 transactions totaling nearly 280,000 square feet for an ag-

gregate value of more than $110 million. Advising occupier and own-
er-user clients across the Los Angeles basin, the team focuses primarily on tenant representation 
of office users, especially for engineering, construction, architecture and other real estate related 
clients. Last June, the team represented engineering firm ARUP in what became the single most 
significant corporate relocation into the Central Business District of Downtown Los Angeles in 
2018. The 15-year deal for 66,000 square feet, which arranged for the firm to move from Playa 
Vista to the new Wilshire Grand building, boasted a total consideration of $57 million. 

Jon R. Reno, Senior Vice President, Managing Director
Trevor Gale, Sr. VP
Mark Vanis, First VP
Connor Ulf, Senior Associate
Kidder Mathews

The highly respected Central Los Angeles Industrial Team of Jon 
Reno, Trevor Gale, Mark Vanis and Connor Ulf with Kidder 
Mathews have a combined experience of 55+ years of history, 

insight and relationships across the Greater Los Angeles Market.  This 
has resulted in the team brokering in excess of $130 million of transactional volume for 2018.  
Notable deals included leasing approximately 20.5 acres of container storage facilities while 
tallying up approximately 750,000 sf in both leasing and sales.  The team’s geographic focus 
starts in the DTLA industrial market extending to the cities of Vernon, Commerce and east to 
the Cities of Industry and northern portion of Santa Fe Springs.

Jeffrey Resnick, President
Andrew Gharibian, Senior Associate
First Property Realty Corporation

Jeff Resnick has sold over $3 billion worth of commercial real estate 
including the Century City Shopping Center. He has leased over 5 
million square feet of office space and has represented over 20 mil-

lion square feet of office space in Los Angeles. Resnick and Gharibian 
have been working as a team now for just over 18 months. In this short 
span, the duo has completed over $60 million in sale-lease transac-

tions together. As an example, the team represented the property owner, a private family trust, 
in marketing for sale 360 N. Bedford Dr. in Beverly Hills consisting of 30,600 sf of office and a 
medical space and the contiguous property at 9632 Brighton Way consisting of 6,612 sf of retail 
space. It was sold to the buyer for $38,250,000.

Bob Safai, Broker/Owner
Matt Case, Senior Executive Director
Brad Schlaak, Executive Vice President
Madison Partners

Madison Partners has completed over $5 billion dollars in off-mar-
ket transactions in the last 20 years.  This is an example of the 
most recent completed at a price point of $154,000,000. As 

an example of the team’s work, Madison Partners has arranged the 
off-market sales of 8942 Wilshire Blvd, Beverly Hills & 4525 Wilshire 

Blvd in Los Angeles.  Private investor, Breevast US, purchased the two Class A office buildings 
totaling 158,776 square feet from the seller, Ocean West Capital Partners. Bob Safai, Matt Case, 
and Brad Schlaak represented the parties in the transactions and procured financing for the 
Buyer on both projects as well.  

Richard Schulman, Team Leader, Founder, Realtor
Keller Williams Santa Monica

Richard Schulman is one of Keller Williams’ top producing real 
estate agents. He has been involved in the sale of over 1,500 homes 
valued at more than over $750 million.  He heads one of the top 

Keller Williams teams worldwide, and consistently ranks in the top 
0.1% of all realtors nationwide.  As a native of Los Angeles, he is 
intimately familiar with the different neighborhoods and environs, and 
he expertly advises his clients of the right match for them. In addition, 

one of his passions is advising many of his clients on investment properties.  Many of his sales 
are for properties intended for rental or resale, and he has helped many clients develop a large 
portfolio of income-producing properties.

Frank J.H. Schulz III, Managing Principal
Todd Taugner, Executive Vice President/Principal
David Prior, Senior Managing Principal
The Klabin Company

The Klabin Company’s team of Managing Principal Frank Schulz III, 
Senior Managing Principal David Prior, and Executive Vice Presi-
dent/Principal Todd Taugner brokered one of the most high-profile 

land deals in the City of Torrance in recent history by representing 
Prologis in the close to $50 million purchase of almost 1.4 million 

square feet from the Torrance Refining Company. The property is located at the corner of Prairie 
Avenue and Del Amo Boulevard in Torrance. Now in its sixth decade, The Klabin Company is 
ranked among the top commercial real estate companies in Los Angeles and is headquartered in 
Torrance, not far from the Torrance Refinery. 
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MADISONPAR TNERS.NE T

433 CAMDEN DRIVE
BEVERLY HILLS  |  CALIFORNIA

$193,000,000

FEATURED OFFICE SALES

9401 WILSHIRE BOULEVARD
BEVERLY HILLS  |  CALIFORNIA

$143,600,000 

MEDIA PARK
SANTA MONICA  |  CALIFORNIA

$43,650,000

136 S. EL CAMINO
BEVERLY HILLS  |  CALIFORNIA

$34,250,000

8942 WILSHIRE BOULEVARD
BEVERLY HILLS  |  CALIFORNIA

$108,000,000

CALABASAS CORPORATE CENTER
CALABASAS  |  CALIFORNIA

$53,000,000

100 W. BROADWAY
LONG BEACH  |  CALIFORNIA

$60,500,000

4525 WILSHIRE BOULEVARD
LOS ANGELES  |  CALIFORNIA

$46,500,000

SOUTHERN CALIFORNIA’S LEADING BOUTIQUE BROKERAGE FIRM

O V E R  $ 4 5  B I L L I O N  T R A N S A C T E D

MADISONPARTNERS

FEATURED O F F  M A R K E T  OFFICE SALES

8942 WILSHIRE BOULEVARD
BEVERLY HILLS  |  CALIFORNIA

$108,000,000

18400 PRAIRIE STREET
NORTHRIDGE  |  CALIFORNIA

$19,000,000

FOOTHILL RIDGE APARTMENTS
UPLAND  |  CALIFORNIA

$48,250,000

62-66 WINDWARD AVENUE
VENICE  |  CALIFORNIA

$7,150,000

SELECT MULTIFAMILY TRANSACTIONS

BOB SAFAI  |   310.442.3399  |  bsafai@madisonpartners.net  |  Broker ID No.: 00978067      
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Mike Tingus, President
818.223.4380

mtingus@lee-re.com
www.miketingus.com

BRE # 01013724

Lee & Associates-LA North/Ventura 
Congratulates Mike Tingus

We thank you for your leadership in positioning our brokerage among the best in the region

While others consolidate, Lee & Associates remains committed to an 
independent course that puts clients first. Our entrepreneurial spirit has 
made us the largest independent commercial real estate brokerage in 
the nation and one of the premier firms in the Los Angeles region.

Top 15 Brokers
National Real Estate Investor

Top 10 Most Powerful Brokerage Firms
Commercial Property Executive

Top 10 CRE Brokerages
Los Angeles Business Journal

Top 5 CRE Brokerages
San Fernando Valley Business Journal

www.lee-associates.com
Corporate ID #01191898

26050  MUREAU ROAD,  SU ITE  10 1 ,  CALABASAS ,  CA  9 1302   8 18 .223 .4388

Off ice    |     Industrial    |     Retai l     |     Mult i family    |     Investment    |     Land

Kevin Shannon, Co-Head US Capital Markets
Rob Hannan, Executive Managing Director 
Ken White, Executive Managing Director 
Michael Moll, Senior Managing Director 
Laura Stumm, Senior Managing Director
Newmark Knight Frank

The Shannon team focuses on Western Markets and has completed 
more than 801 transactions valued at $43.74 billion from 2010 to 
mid-2019.  In Los Angeles alone, the team has completed $14.1 

billion in sales volume in 235 transactions totaling more than 57,803,116 square feet. The team 
is one of the leading investment teams in the nation and is constantly searching for the most 
aggressive domestic and foreign equity and debt to optimize both sale and financing executions 
for its clients. Its strong deal flow in the Western United States provides the team with an un-
matched pulse on the market for both CBD and suburban product in both primary and second-
ary markets. The team’s experience includes setting price per square foot records in Los Angeles, 
Seattle, Denver, Phoenix and Houston. 

Lee Shapiro, Executive Vice President 
Director of Retail Brokerage
Kennedy Wilson Properties, Ltd.

Lee Shapiro serves as Executive Vice President, Director of Retail for 
Kennedy Wilson’s brokerage division in Los Angeles. For the past 31 
years, he has specialized in the sale and leasing of commercial invest-

ment properties throughout Southern California with a focus on office, 
retail, and development sites. He has extensive experience in assisting 
owners and developers of retail and office product with the design and 

leasing of new projects as well as repositioning existing properties. He has had decades of success 
with complicated leasing and sales transactions that require creative deal structures, shrewd 
negotiating skills, tenacity and patience. In the past twelve months, he has completed 28 trans-
actions valued at $61,422,230 in submarkets across Greater Los Angeles including DTLA, Santa 
Monica, Culver City, Hollywood, West LA and Beverly Hills. 

Peter Sherman, Principal
Avison Young

As a Principal and a multifamily property and capital markets expert, 
Peter Sherman was once again among Avison Young’s top Los 
Angeles brokers in 2018 with $132 million in deals and repre-

senting a rare breadth of multifamily expertise including private and 
institutional investment sales, raising development capital and land 
sales. Sherman joined Avison Young as a Principal in February 2016. 
For over 11 years, starting in 2004, he has led or been directly involved 

in over $5 billion of multifamily investment sales and financings. One of several significant LA 
area transactions in 2018 includes the $15.65-million sale of The Culver, a four-story, 28-unit 
Class A luxury apartment complex situated in the Culver City/Palms neighborhood.  Sherman 
represented the seller, Palm Heights LLC. The buyer was Mapleton Culver City LLC. 

Luke Staubitz, Executive Vice President
Andrew Dilfer, Executive Vice President
Harvey Beesen, Executive Vice President
Kidder Mathews

The Team of Luke Staubitz, Harvey Beesen 
and Andrew Dilfer of Kidder Matthews 
have over 88 years of combined experi-

ence, relationships and results, focused on 
leasing and selling industrial properties in the 

Greater LAX / South Bay markets. The team recently closed on an off market leased investment 
to a Fortune 500 company in El Segundo north of $8 million, as well as an owner user sale in El 
Segundo for more than $27 million.
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CONGRATS
TOP LA TEAMS

50 YEARS.  THE EDGE IN YOUR MARKET.

When you combine unmatched local expertise with unwavering dedication, you tend to 
grow. Kidder Mathews is now the largest independent commercial real estate firm on 
the West Coast with 800 professionals in 22 offices across 5 states. We offer a complete 
range of brokerage, appraisal, property management, consulting, project and construction 
management, and debt and equity finance services for all property types.

213.421.1400  |  KIDDER.COM 

“WHO’S BROKERING LA”   
- LOS ANGELES BUSINESS JOURNAL

ANNUAL  
TRANSACTION  

VOLUME

$9B
BROKERS

400+

PROPERTY 
MANAGEMENT

VALUATION 
ADVISORY

TOTAL SF 
MANAGEMENT 

PORTFOLIO

55M+
ASSIGNMENTS 

ANNUALLY

1,600

COMMERCIAL BROKERAGE

JON RENO, SIOR, CCIM

Sr Vice President  
Managing Director

Lic #01277642

TREVOR GALE
Sr Vice President
Lic #01452957

MARK VANIS
Vice President
Lic #01305617

ANDREW DILFER, GLS

Exec Vice President  
Lic #01455665

LUKE STAUBITZ, SIOR

Exec Vice President  
Lic #01037737

HARVEY BEESEN, SIOR

Exec Vice President 
Lic #00615891
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Opportunity is here
Ten-X Commercial empowers brokers, sellers, and buyers

with data-driven technology and comprehensive marketing tools

to expand visibility and decrease time to close.

Red Rock Business Center
Office | Las Vegas, NV

74,010 SF Accepting Offers Online

1320 Pacific Avenue
Office/Redev | Venice, CA

5,534 SF Accepting Offers Online

Harbor Square
Retail | Suisun City, CA

38,699 SF Bid Online Jul 22-24

Find more commercial properties for sale at  
10x.com/labj-19 or call (888) 770-7332

Ten-X, Inc. is a Licensed Real Estate Broker. CA BRE 01994943.
For all other state licensing details, visit https://www.ten-x.com/company/legal/licensing/

15295 Alton Parkway, Irvine, CA 92618    (888) 770-7332

RENDERING

Robert Stepp, Principal
Kimberly R. Stepp, Principal
Darin Beebower, Executive Vice President
Michael Toveg, Senior Vice President
Mark Ventre, Senior Vice President
Stepp Commercial

Stepp Commercial is a leading multifamily brokerage firm in the Los 
Angeles market with the sale of more than $1.5 billion in prop-
erties since inception in 2013. Founded by industry veterans and 

husband and wife power couple, Robert Stepp and Kimberly Stepp, 
this duo has grown to an 11-person brokerage team that is one of the leaders in private capital 
multifamily investment transactions in Los Angeles County.  In 2018, the team completed its 
most active year with 82 transactions totaling 1,321 units and a collective value of $383 million. 
Stepp’s most notable deals include the 127-unit Patio Gardens property in Long Beach, which 
sold for $50.8 million as well as a 13-property portfolio in Long Beach totaling $50.4 million. 

Mark Sullivan, Vice Chairman, Director, Regional Manager
Josh Gorin, Vice Chairman, Branch Manager 
Andrew Lustgarten, Senior Managing Director
Savills

With a combined total of 70 years of commercial real estate expe-
rience and over 80 million square feet in deal volume, Mark Sul-
livan, Josh Gorin and Andy Lustgarten have been involved in 

many of the Los Angeles area’s most significant transactions. The team 
has an impressive breadth of expertise and geographic reach, success-

fully leading and executing transactions on behalf of tenants across a wide variety of industries 
and property types, as well as managing, enhancing and optimizing national and international 
corporate portfolios.  In the last year, the team completed 95 deals totaling nearly 8 million 
square feet and valued at more than $2.5 billion. This included transactions for Comcast, Tech-
nicolor, All3Media, Apple, Canyon Partners, and Red Bull, to name a few.  

Michael Tingus, President
Lee & Associates

Mike Tingus specializes in industrial real estate in one of the 
most space-constrained industrial markets in the region, and 
as a result he is regularly tasked with finding creative solutions 

for his clients’ needs. In one example he represented Oxnard Union 
High School District and the Rio School District in the purchase 
of a 115,612-square-foot office building. Each agency was separately 
looking for space and, with extremely tight inventory, unable to find 

an available facility that met its space requirements. Locating a well-suited building, Tingus 
devised a solution whereby the Oxnard Union High School District would own 70 percent of 
the building and occupy the first two floors while the Rio School District would occupy the third 
floor and own 30 percent of the building.

Kitty Wallace, Executive Vice President
Kalli Knight, Associate 
Anna Kampling, Associate 
David Flaxer, Associate
Colliers International

Colliers International’s Wallace Multifamily Team, led by 20-year 
real estate veteran Kitty Wallace and further comprised of brokers 
Kalli Knight, Anna Kampling and David Flaxer, is one of the 

premier brokerage teams advising investors in the sale of multifamily 
properties throughout the greater Los Angeles region. Based in the firm’s West L.A. office, the 
team has closed several significant transactions in recent months that have served to solidify the 
team’s prominence and reputation as advisors their clients can trust to garner maximum value. 
One of the team’s most recent sales, for example, was the disposition of the Gershwin Apart-
ments in Hollywood at 5533 Hollywood Boulevard. According to public records, the property 
fetched $46 million, or more than $267,400 per unit.

Mark Witsken, Vice President
Todd Hawke, Vice President
Alex Figueroa, Associate
Travis Traweek, Associate
Arian Rejaei, Associate
Rockwell Allen, Associate
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WHO’S BROKERING
LOS ANGELES

PHIL BRODKIN
EVP, Managing Director
213.596.2270
phil.brodkin@ngkf.com

NORTH AMERICA • LATIN AMERICA • EUROPE • ASIA-PACIFIC • AFRICA • MIDDLE EAST ngkf.com

NEWMARK KNIGHT FRANK CONGRATULATES KEVIN, JAY, JOHN AND 
THEIR TEAMS, FOR BEING RECOGNIZED AS TOP DYNAMIC BROKERAGE 
TEAMS ACROSS ALL CATEGORIES THROUGHOUT LOS ANGELES.

NKF INDUSTRIAL TEAM

310.491.2048 • john.mcmillan@ngkf.com

JOHN MCMILLAN
Vice Chairman

NKF RETAIL TEAM

310.407.6585 • jay.luchs@ngkf.com

JAY LUCHS
Vice Chairman

US CAPITAL MARKETS TEAM

310.491.2005 • kevin.shannon@ngkf.com

KEVIN SHANNON
Co-Head of U.S. Capital Markets

Newmark Knight Frank is taking on the Western Region with tremendous momentum and 
continues to pioneer winning real estate solutions.

GREG MAY
EVP, Executive Vice President
949.608.2101
gmay@ngkf.com
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David Young, Executive Vice President
Chad Gahr, Executive Vice President
NAI Capital

David Young and Chad Gahr (both Executive Vice Presidents with 
the SIOR designation at NAI Capital) are industrial property 
brokers providing on the ground market knowledge and exper-

tise of industrial properties throughout the greater San Fernando 
Valley.  With over 50 years of combined industrial property brokerage 
experience, Young and Gahr develop customized solutions designed 
to achieve their clients’ specific real estate goals. Among their recent 

successes was the 146,516 square foot industrial building located at 9140 Lurline Avenue in 
Chatsworth, originally on the market for lease. Young and Gahr, who represent Armorcast 
Products Company, approached the ownership (TA Realty) about possibly selling the building 
in an off market transaction. The building is now the new corporate headquarters and manu-
facturing facility for Armorcast. 

John Zanetos, Executive Vice President
Chris Penrose, First Vice President
Phillip Ruhl, Associate
CBRE

CBRE’s team of John Zanetos, Chris Penrose and Phil Ruhl con-
stitute one of the region’s premier advisory and transaction team. 
The Los Angeles-based team has unparalleled market experi-

ence, with more than 1,000 lease and sale transactions over the past 
10 years, executing some of the most complex transactions in the 
Southern California region and nationally. In the last year, the team 

has completed more than 1,464,000 square feet in lease transactions. In the last decade, the 
team has executed nearly 8,275,000 square feet in lease transactions. The team prides itself by 
operating with trustworthiness, integrity, hard work and dedication. With each team member 
coming from a competitive sports background, their ability to work together as a team has 
been clearly demonstrated on a multitude of varying assignments.

Business Location Tips

Choosing a business location is perhaps the 
most important decision a small business 
owner or startup will make, so it requires 

precise planning and research. It involves 
looking at demographics, assessing your supply 
chain, scoping the competition, staying on 
budget, understanding local laws and taxes, 
and much more.

Here are some tips to help you choose the 
right business location.

DETERMINE YOUR NEEDS
Most businesses choose a location that 

provides exposure to customers. Additionally, 
there are less obvious factors and needs to 
consider, for example:

• Brand Image – Is the location consistent 
with the image you want to maintain?

• Competition – Are the businesses 
around you complementary or competing?

• Local Labor Market – Does the area 
have potential employees? What will their 
commute be like?

• Plan for Future Growth – If you antici-
pate further growth, look for a building that 
has extra space should you need it.

• Proximity to Suppliers – They need to be 
able to find you easily as well.

• Safety – Consider the crime rate. Will 
employees feel safe alone in the building or 
walking to their vehicles?

• Zoning Regulations– These determine 
whether you can conduct your type of business 

in certain properties or locations. You can find 
out how property is zoned by contacting your 
local planning agency.

EVALUATE YOUR FINANCES
Besides determining what you can afford, 

you will need to be aware of other financial 
considerations:

• Hidden Costs – Very few spaces are 
business ready. Include costs like renovation, 
decorating, IT system upgrades, and so on.

• Government Economic Incentives – 
Your business location can determine whether 
you qualify for government economic business 
programs, such as state-specific small business 
loans and other financial incentives.

IS THE AREA BUSINESS FRIENDLY?
Understanding laws and regulations 

imposed on businesses in a particular location 
is essential. As you look to grow your business, 
it can be advantageous to work with a small 
business specialist or counselor.

THE BOTTOM LINE
Do your research. Talk to other business 

owners and potential co-tenants. Consult the 
small business community and utilize available 
resources, such as free government-provided 
demographic data, to help in your efforts.

Information for this article was provided by the 
Small Business Association.
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