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BUSINESS & PROFESSIONAL SERVICES DIRECTORY

|________INSURANCE | |_______INSURANCE
Practical Enough To

. LOWEST COST TERM INSURANCE
Stimulate Your Own

| provide the lowest cost term insurance possible based on your
Economy . ..

Turning 65?
Looking for someone to help you

figure out your health insurance options?

That’s what we do!

age, gender, vocation, hobbies, health & tobacco habits. | shop the
Internet for you and do all of the paperwork necessary. | provide
the same service at no extra charge for all types of life and health
insurance, including long term care. | use highly-rated companies
only. Call for a no cost no obligation quote.

Voted by readers of the Daily News
as Best Insurance Agent for 2002-2010

PAUL DAVIS & ALBERTA BELLISARIO
INSURANCE SERVICES

West Coast Charters’ Fractional Shares Program

Utilizing Beechcraft King Air B-200's and King Air 350's Lfeiei aieizlelln sz elizee (2 (el

AGE $500,000 $1,000,000 $1.500,000 $2,000,000

, . . . . MALE 25 $14.24 $20.03 $26.26 $32.49
(818) 888-0880 or (800) 487-0880 In today’s business environment private aircraft 35 $14.24 $20.03 $26.26 $32.49
www.pdinsure.com LICENSE #0669770 ¢ #0A02225 travel is NOT a luxury, it IS a necessity. Taking advantage 45 $28.88 $46.73 $66.31 $85.89
.. . oo 55 $69.87 $129.50 $190.46 $251.43
of opportunities calls for speed-of-light flexibility 65 $172.51  $338.78  $505.04 $671.30
COMPUTER / INTERNET SERVICES impossible to achieve with other transportation methods. FEMALE 25 $11.67  $17.08  $22.50 $27.92
Utilizing one of the most popular and economical 35 $1276  $18.25 $23.59 $28.93
business aircraft ever produced, you will seize opportunities ‘;2 2_3,228 232;3 $f§§gg s?;;%?
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65 120.93 227.88 337.32 446.76

& SERVICE COME TOGETHER before your competition has even left the ground. $ $ $ $

SERVING SAN FERNANDO VALLEY & SURROUNDING AREAS Don Liebman, Agent & Owner

GUARANTEED AVAILABILITY Liebman Insurance Solutions
FREE ONE HOUR ON-SITE CONSULTING' TU2F?I<17KSI§(HFEL|I);)J(|I_I|3’I\II_CI;TY S B 378 10 com
ANALYSIS ON How WE CAN www.thousandoaks - insuranceagent.com
S Y | SPECIAL D|scggggé 'TFSBELl\llzTéRCI)ES(TZgARTER FLEET e
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FlNANClNG AVA”_ABLE Insurance agencies In the country Tor a large nationally kKnown company

COMPUTER REPAIR / CONSULTING

RELIABLE DSL SERVICES West Coast Charters has 1/8 and 1/4 shares available.

Start flying today at a fraction of the cost.

NETWORKING / SECURITY
WEB SITE HOSTING
WEB SITE DEVELOPMENT
INTERNET MARKETING

www.AceWeb.com
Email: consult@aceweb.com

*One hour free per business.

Toll Free: 1-800-600-3285
Local: 1-818-891-5941

CONTACT: CHRIS ANDREWS

949-852-8340

CANDREWS@WESTCOASTAIRCRAFTSHARES.COM
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Then two opportunities came the siblings’
way.

One was the Goldman Sachs program, of
which only 30 people were accepted from the
Los Angeles-Long Beach area.

Purchase of firm

The other was when the owner of Westco
Track and Tire in Van Nuys, one of the largest
suppliers of wheels and tires to BMW dealer-
ships in Southern California, was looking to
sell.

Shawn Smith had worked at Westco for
eight years before joining his father and still
had a good relationship with the owner. That
gave an inside track when it came time to buy
the assets and keep on many of the employees.

In June, Flip’s Westco opened in the same
space that had been vacated earlier. The two
businesses combined their logos and Flip’s is
honoring the warrantees and guarantees given
to Westco’s customers.

“We have a good reputation and we wanted
to uphold and keep the (Westco) legacy
going,” Smith said.

Dietz, meanwhile, had gone to the Valley
Economic Development Center for a small
loan for her consulting business. It was
through the VEDC that she learned of the
Goldman Sachs program, which in June start-
ed looking for applicants for the business edu-

cation program offered through Los Angeles
City College.

Elements of program

The 10,000 Small Businesses Program also
had Goldman Sachs providing $20 million in
lending capital; and offering business advice,
technical assistance and networking through
community colleges and national and local
business organizations.

The 11-week education program puts Dietz
and the other business owners together for
nine hours on a Saturday to learn about devel-
oping growth plans.

“One of the great byproducts of this is
when you put 30 small business people into a
room together it is amazing the networking
that happens,” Dietz said.

Learning from sessions

What Dietz heard from the instructors and
in the breakout sessions could be applied to
Flip’s after the expansion with the Westco
assets.

Suddenly, Flip’s had tripled in size and had
a different customer base than it was used to
dealing with. Flip’s was individual vehicle
owners and fleets; Westco is a wholesale busi-
ness.

“Inventory control had become a bigger
challenge,” Dietz said. “We did not have a
robust system in place.”

Automating the inventory system was one
of the first changes made at the tire center.

Dietz also set about improving workflow as to
get customers in and out the doors faster.
Smith had hoped that he and one other
employee would also be able to attend the
business education classes but having his sister
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there is exciting enough.

After all, there is still much more she can
pass along.

“She has learned more than she has con-
veyed,” Smith said.

Solar Manufacturing Operation
Planned by Chatsworth Company

Long time researcher and developer of
low-cost, high-efficiency solar power tech-
nologies, Dr. Vijay K. Kapur has big plans for
his Chatsworth based company.

International Solar Electric Technology,
Inc., which he founded in 1985, has been per-
fecting a technology for developing solar
panels using a patented “Ink-Based” process,
where special ink is printed on glass, or stain-
less steel foil, and processed to create hair-
thin film photovoltaic cells. The panels can
be rigid or flexible.

Now Kapur said the company is ready to
take that technology from the laboratory to a
large commercial platform.

“Our goal is to set up a solar manufactur-
ing facility right here in LA; I don’t believe in
chasing low-cost labor, we want to use the
best of the talent available here, and make it a

center of clean energy in the world,” Kapur
said during a special presentation to Mayor
Antonio Villaraigosa, who toured the ISET
facility on Aug. 30. “We want to raise funds
to go to full-scale production.”

Kapur said the company needs to raise
$50 million in growth capital to go from a
pilot production line to large scale manufac-
turing operations that aim to supply the grow-
ing national and export markets.

The company is already pursuing both
public and private financing which will allow
it to convert its facilities into a state of the art
factory and hire more than 250 workers.

Kapur said he needs the mayor’s help in
getting a federal Department of Energy loan
guarantee and is seeking the city’s endorse-
ment of the plan in order to secure letters of
credit from local, state and national entities.
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