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By Mark L. SchMaLtz

For forty years private aviation was an 
industry dominated by small busi-
nessmen and women with big dreams 

and limited capital. By working hard and 
building on every success, these intrepid 
dreamers created stable, growing enterpris-
es serving a mostly local clientele. Many 
of the best performers in the best markets 
became sizeable companies able to with-
stand the periodic recessions that wreak 
havoc on businesses that depend largely 
on discretionary spending. The top tier of 
these companies eventually developed the 
skill and sophistication to grow beyond 
their local origins to serve a national mar-
ket and do it reliably and profitably. 

Yet, even with their hard-won successes 
none of these companies would grace the 
pages of Business Week as the latest darlings 
of the business world. Conventional wis-
dom held that these were lifestyle 
businesses that lack the characteris-
tics needed to justify the large-scale, 
mass market strategy sought after 
by venture capitalists—that huge 
fixed costs and variable revenue 
are fundamentals that are just too difficult 
to overcome. And thus private jet flight 
services remained in the realm of the small 
business until one innovator took on the 
behemoth capital cost challenges by recast-
ing the pricing model thereby introducing 
fractional ownership to the industry. 

Institutionalizing shared aircraft own-
ership was new and exciting and much 
fanfare was made of it as a game-changer 
for the industry. But like everyone else who 
wants to “go big” as a flight service provider, 
they eventually ran into a financial buzz-
saw proving that even the best mathemati-
cal models can’t predict outcomes. NetJets 
managed to capture the lion’s share of the 
market while its copycats and the tradi-
tional players fought over the rest. But even 
with the backing of Berkshire Hathaway, the 
market leader’s financial performance was 
revealed in Buffett’s famous retort: “Some-
one should have shot Orville down.”

Despite these lessons the attraction 
that private jets presents to those seeking 

to serve the one-percenters would not be 
deterred. So, in the heady days of easy 
money with vast pools of liquidity in the 
hunt for investment opportunities the pri-
vate jet service industry caught the atten-
tion of the world of Private Equity. These 
MBA types, schooled in the rarefied ideas 
that are profligate within the investment 
management profession, focus their ener-
gies on creating enterprise value through 
a host of strategies that are aimed at con-
solidating and scaling an industry up from 
its entrepreneurial origins. 

The experience of JetDirect Aviation, 
the first private equity-backed “roll up” of 
the traditional flight service and aircraft 
management business, ended up squan-
dering well over $125 million of some 
well-known institutional investors’ money 
and should have been an important cau-
tionary tale. But new and fresh attempts 
at tackling this economically challenged 

industry would come along. 
Backed by even larger piles of 
money XO Jet and Jet Suite 
have entered the market as so-
called “branded charter” claim-
ing to have removed the ineffi-

ciencies in flight patterns and lowered the 
cost to fly privately. In reality what they 
have done is lay siege to the traditional 
locally based service providers hoping, 
over time, to drive them out of the mar-
ket. It’s a familiar strategy that has worked 
before in many mass market industries. 
The strategy is based on capturing enough 
market share to drive out smaller competi-
tors and reduce pricing elasticity so that 
financial viability can finally be achieved. 
The latest victim of aviation’s notoriously 
challenging economics was fractional/
charter provider Avant Air which closed 
its doors for good in June after employing 
the same strategy. But whether it will ulti-
mately prove to be successful remains to 
be seen. At the very least those companies 
are in for a rough ride.

So the question remains, can the 
strategies and tactics for the mass market 
be applied to private aviation services? 
And how many billions of dollars will be 
squandered to find out? If not, then it 

may just prove to be true that the private 
jet flight service business is better left frag-
mented and local. That the best pathway 
for achieving stability and creating dura-
ble cash flow, is to stay small. After all, 
private jet services are not a commodity 
but an industry delivering a very personal 

service best purchased from someone you 
know and trust.

Mark L. Schmaltz is President of Dreamline 
Aviation, a full service aircraft management 
and flight services company. Visit  
dreamlineaviation.com for more details.

Slipping the Surly Bonds of Private Jet Economics
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BuSineSS aviation has become essential 
to tens of thousands of companies 
of all types and sizes in the U.S. that 

are trying to compete in a marketplace that 
demands speed, flexibility, efficiency and 
productivity. The vast majority of these 
companies – 85% - are small and mid-size 
businesses, many of which are based in 
the dozens of markets across the country 
where the airlines have reduced or elimi-
nated service. 

A company’s decision to utilize busi-
ness aviation for any mission depends on 
a variety of factors, including availability 
of commercial service in the departing or 
arrival destinations, the number of sites to 
be visited in a single day, the number of 
employees traveling, the need to discuss 
proprietary matters en route, the need to 
move specialized equipment and a host 
of other considerations. The following list 
details some of the primary reasons compa-
nies utilize business aviation as a solution to 
some of their transportation challenges. 

• Accessing communities with 
little or no airline service. Business 

aviation serves ten times the number of 
communities (more than 5,000 airports) 
served by commercial airlines (about 500 
airports) This means business aviation 
can allow companies to locate plants or 
facilities in small towns or rural commu-
nities with little or no commercial airline 
service. Since nearly 100 communities 
have lost airline service in the past year, 
this is important. 

• Reaching multiple destinations 
quickly and efficiently. Companies 
that need to reach multiple destinations in 
a single day may elect to use business avia-
tion, because that type of mission could be 
hard or impossible to complete with other 
modes of transportation. 

• Supporting the travel needs of 
many types of company employees. 
An NBAA survey revealed that 72% of pas-
sengers aboard business airplanes are non-
executive employees. Companies often 
send teams of employees to a given desti-
nation because it is the most cost-effective 
means of transport. 

• Moving equipment. When compa-
nies need to immediately move sensitive 
or critical equipment, business aviation is 
often the best solution. 

• Ensuring flexibility. Business 
people don’t always know in advance 
where or when opportunities will pres-
ent themselves. In today’s business 
environment, companies need to be 
nimble enough to move quickly. Busi-
ness aviation provides flexibility for 
companies that need to ensure employ-
ees can respond to changing demands 
and circumstances. 

• Increasing employee productiv-
ity and providing security. Busi-
ness aviation is a productivity tool 
– when traveling aboard business air-
craft, employees can meet, plan and 
work en route. Business aviation also 
allows employees to discuss propri-
etary information in a secure environ-
ment and without fear of eavesdrop-
ping, industrial espionage or physical 
threat. 

• Keeping in contact. Many aircraft 
have technologies that allow employees to 
remain in communication throughout the 
duration of their flight. This can be critical 
for companies managing a rapidly chang-
ing situation. 

• Providing a return to shareholders. 
Studies have found that businesses which 
use business aviation as a solution to some 
of their transportation challenges return 
more to shareholders than companies in 
the same industry that do not utilize busi-
ness aviation. 

• Schedule Predictability. Over 3 
percent of all commercial airline flights 
are cancelled. Nearly one quarter are 
delayed. Today, because of record load 
factors on commercial airlines, if your 
flight is cancelled or a delay causes you 
to miss your connection, the odds of you 
getting on the next flight are significantly 
reduced. When the future of a company 
and its employees is dependent upon you 
arriving on time, business aviation is an 
important tool. 

the Best reasons to utilize Business aviation
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WorldWide media has painted a 
somber picture of the epic strug-
gle affecting business aviation 

ever since the 2008/2009 global finan-
cial crisis. Success stories in our industry 
were few and far between as the downturn 
wreaked havoc on aircraft owners, opera-
tors, flight departments and manufacturers. 

One company, however - Avjet Corpo-
ration - continued to thrive and expand its 
global footprint during these tough eco-
nomic times by highlighting and 
building upon the unique service 
it provides. 

Avjet has continued to grow 
globally as a leader in business 
aviation services. Offices in Los Angeles, 
Moscow, Seoul, Abu Dhabi and Washing-
ton, D.C., will soon be supplemented by a 
new office in Palm Beach, Fla. 

A new Gulfstream G550 is being added 
to Avjet’s recently expanded Nigerian oper-
ations, making it the largest operator of 
Gulfstream aircraft in that country. Already 
a major player in Asia prior to the financial 
crisis, Avjet continues to strengthen its 
ties with large Asian multinational clients 
such as Samsung, Sony and Hyundai. The 
ongoing expansion showcases Avjet’s com-
mitment to the worldwide market and 
enhances economies of scale for fuel, han-
gar and other aviation services.

“Strategic industry partnerships are a vital 
component of Avjet’s continued leadership,” 
said Avjet’s Chairman and CEO Marc Foulk-
rod. “We recently worked with Gulfstream 
Aerospace to manage the delivery of our very 

first Gulfstream G650. The state-of-the-art 
G650 will move our clients around the globe 
more efficiently, faster and more luxuriously 
than ever before. Avjet will become one of 
the largest operators of G650s in the second 
quarter of 2014, with the addition of two 
more G650s available for Part 135 opera-
tions,” stated Mr. Foulkrod. 

The Boeing Company is also an equally 
valued strategic partner. Over the past few 
years Avjet has sold more Boeing Business 

Jets (BBJ) than any other avia-
tion organization, and stands 
alone as a provider of two BBJs 
for Part 135 charter operations 
to the world’s most discriminat-

ing clientele. The Company’s BBJ comple-
tions business continues to thrive, with 
four brand new completions in process 
throughout the world during 2013. 

Avjet Corporation’s business is truly 
unique in its depth of services. Avjet’s experi-
ence includes charter sales, aircraft sales and 
acquisitions, FBO repair and maintenance 
facilities, interior completions management, 
and aircraft management services. In fact the 
only thing growing faster than Avjet’s global 
charter fleet is demand for charter itself. “In 
the past two years we have seen exponential 
growth in Avjet’s charter business, especially 
in the large cabin segment where demand is 
high for Gulfstream’s G550 and Boeing BBJ 
aircraft,” said Mark Lefever, Avjet’s President 
and COO. “This year alone Avjet added 
another Part 135 BBJ for charter, a G550 and 
a G5. Planned additions of two new G650s 
available for charter in early 2014 will signifi-

cantly boost Avjet’s large cabin charter fleet.” 
Industry leadership means employing 

industry leaders. Aviation veteran Brian 
Miller recently joined Avjet after nine 
years with Gulfstream Aerospace as vice 
president of North American sales. Miller’s 
mission is to expand on Avjet’s well estab-
lished Gulfstream sales, acquisition and 
management businesses. Avjet President of 
Global Sales Andrew C. Bradley put it best: 
“You have to employ the best and bright-
est people to stay on the cutting edge in 
such a fiercely competitive industry. Hiring 
Brian as our new vice president of global 
sales and acquisitions ensures we remain 
the Gulfstream experts as we continue to 
grow our company.”

As a final thought, Avjet Chairman and 

CEO Marc Foulkrod said, “Strategic invest-
ment during a business downturn; long-
term, carefully selected industry partners; the 
right people; a commitment to innovation, 
fiscal responsibility and a laser-like focus on 
customer care –– all provide Avjet clients the 
very best experience in aviation and set Avjet 
apart from the rest of the industry.” 

Foulkrod continued: “I constantly 
remind our employees to never forget 
why we are in business, to never forget 
how important the clients we serve are, 
and above all else, never be satisfied with 
our performance. There is always room to 
improve and provide our customers with a 
better experience.” 

For more information, visit avjet.com.

In a Challenging Business Aviation Environment, 
Avjet Continues to Soar 
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With more than 260,000 take-
offs and landings each year, 
Van Nuys Airport is one of the 

world’s busiest general aviation airports. 
Now, it’s about to get even busier!

On August 29th, more than 200 busi-
ness, community and aviation industry 
representatives joined with Los Angeles 
World Airport officials to open the airport’s 
newly improved main runway, 16R. The 

$20.5 million, seven-month plan to mod-
ernize the airport’s 8,000-foot primary 
runway marked the largest maintenance 
project at the airport in over 50 years.

“This infrastructure investment will 
allow Van Nuys Airport to continue its 
85-year legacy of serving as a vital part of 
our nation’s air transportation system and 
a major economic engine and employer 
in the San Fernando Valley”, said Council-

woman Nury Martinez at the event. “In-
vestments in our airport promote business 
growth, job creation and eco-
nomic vitality for both the Valley 
and the entire region.”

Runway improvements were 
designed to meet current Federal 
Aviation Administration design standards, 
improve existing run-up and concrete 
pavement areas, and ensure a minimum 

20-year runway lifespan. Work at the site 
included installation of a new blast fence 

at the run-up area; repairs to 
existing concrete runway ends; 
high-speed exit light modifica-
tions; new pavement markings 
and more.

“We are committed to preserving Van 
Nuys’ role as Los Angeles’ No. 1 business 
airport and a world-class general aviation 
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facility,” said Gina Marie Lindsey, execu-
tive director of Los Angeles World Airports, 
the city department that owns and oper-
ates the airport. 

While much of the focus has been 
on this critical air-side improvement, 
the airport’s commitment to improving 
its own infrastructure has led the way 
for an influx of investment from a wide 
array of airport tenants. A series of new 
projects have come on-line in recent 
months, including a new, $5.75 million 
office and hangar facility at Clay Lacy 
Aviation, a new, $4 million office and 
hangar facility at Aerolease Associates 
and upgrades at other fixed-base opera-
tions including Castle & Cooke’s $11.3 
million improvements. Signature Flight 
Support will also be growing their opera-
tions with the $69 million purchase of 
Maguire Aviation.

In August, Los Angeles World Airports 
initiated a competitive process for two 
fixed-base operators (FBOs) at Van Nuys 
Airport. Both locations comprise up to 
15-acres—the first site is located at 16200 
Daily Drive, and the second is located at 
16644 Roscoe Boulevard. Results of the 
initial responses will be announced in the 
near future.

“We are hopeful that we can add two 
outstanding operators to our existing FBOs 
at Van Nuys Airport,” said Airport Manager 
Jess L. Romo. “We enjoy a great reputation 
for the quality and variety of aviation ser-
vices we offer to the many private, govern-
ment and corporate aircraft that use Van 
Nuys Airport every day.”

Romo said the FBO sites could be used 
to provide an array of services to the avia-
tion community, including such things as 
aviation fueling, charter, ground services 

and support, tie-down, hangar, parking 
and aircraft maintenance. 

“I think our tenants recognize, as we do, 
the importance of providing the best possi-
ble facilities and infrastructure at Van Nuys 
Airport,” he said. “We have all been willing 
to make major investments, and that will 
only enhance Van Nuys’ reputation as a 
first-class hub for general aviation.” 

Net Jets, which offers fractional owner-
ship of its aircraft, built a state-of-the-art, 
10,000-square-foot terminal along the 
airport’s midfield while helping to build 
awareness among a new and diverse pool 
of travelers who enjoy the convenience 
of using private jets but do not want to 
deal with the expense and maintenance of 
owning their own.

For those who do own their own air-
craft, Pacific Aviation has begun construc-
tion of a “Prop Park,” which will include 
multiple, piston aircraft areas consisting 
of tie downs, T-hangars, and a self-fueling 
area. The development will also contain 
retail shop space to support prop aircraft 
users and owners, a pilot’s lounge and even 
an air museum. Public parking for vehicles 
will also be available off Balboa Boulevard.

Future plans include a new shop and 
hangar facility as well, for the Condor 
Squadron Officer’s and Airmen’s Associa-
tion. The non-profit organization, founded 
by a group of former World War II pilots, 
works to preserve aviation history and flies 
North American AT-6 airplanes in forma-
tion over parades, memorial services and 
events commemorating veterans. The 
Condor Squadron currently maintains a 
fleet of planes at Van Nuys Airport.

For more information, visit  
lawa.org/welcomevny.aspx

Operating Cert. 5DLA311M
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Private aviation guide

The National Business Aviation 
Association (NBAA) has released 
the 2013 edition of its Light Busi-

ness Airplane (LBA) Buyer’s Guide. First 
published in 2009, the guide helps busi-
nesses in selecting an airplane to meet 
their needs by providing an overview of 
the light business airplanes currently in 
production.

In assembling the guide, NBAA gath-
ered extensive information from manufac-
turers about new single- and twin-engine 
piston aircraft, turboprops, very light jets 
and light jets to enable operators to pick 
the best airplane for their business travel 
demands. The publication collects the 
basic specification and performance data 
for three dozen light business airplanes 
in eight categories. Data includes base 
prices, external and internal dimensions, 
weight limits, powerplant specifications, 
operating speeds, and takeoff and land-
ing distances.

The LBA Buyer’s Guide is a conve-
nient, time-saving reference that enables 
NBAA Members to make apples-to-apples 
comparisons for the various kinds of new 
light business airplanes all in one place, 
instead of visiting many different manu-
facturers’ web sites. Available exclusively 
to NBAA Members, the publication is an 
important tool that NBAA provides busi-
ness people who rely on or are looking to 
invest in light airplanes.

“NBAA is committed to serving those 
who rely on light business airplanes to 
meet their travel needs, as well as those 
who are considering how to use these 
airplanes to support their businesses, 
said Doug Carr, NBAA’s vice president 
safety, security, operations & regulation. 
“This guide, which is designed to assist 
companies in their airplane purchase 
planning, is just one of many resources 
that the Association provides to help light 
business airplane owners and operators 
run a safe, efficient and cost-effective 
flight operation.”

Other NBAA resources for LBA users 
include NBAA’s LBA Flight Operations 
Manual Template, Aircraft Transactions 
Checklist, Aircraft Operating and Owner-
ship Options website and other online tax, 
insurance, risk management and safety 
resources.

For the convenience of NBAA Mem-
bers, the 2013 edition of the LBA Buyer’s 
Guide was mailed in early July to all 
subscribers of Business Aviation Insider, 
the official Member magazine of NBAA. 
All Members also are eligible to down-
load the publication in PDF format from 
a password-protected area of the NBAA 
website. For more information on the LBA 
Buyer’s Guide or to obtain a copy, visit 
www.nbaa.org/lba-buyers-guide or con-
tact NBAA’s Operations Service Group at 
(202) 783-9250 or ops@nbaa.org.

2013 Edition of Light Business Airplane 
Buyer’s Guide Now Available
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The Aeroplex / Aerolease Group 
companies each bring to the City 
of Los Angeles and Long Beach a 

unique blend of experience, service and 
a professional image that is seen through 
the window into these communities, the 
Van Nuys and Long Beach Airports. With 
over 35 years of experience and a highly 
respected ownership, management team 
and staff, the Aeroplex / Aerolease Group 
develop, manage and promote business 
and private aviation facilities. 

Formed in 1977, Aerolease 
initiated the development of 
aviation facilities at the Van 
Nuys Airport. In 1983, it was 
awarded a contract to redevelop a 13 acre 
parcel of land at the Long Beach Airport, 
formerly housing the Air National Guard. 
Since that time Aerolease has expanded 
its services to include contract airport 
management and consulting services for 
multiple general aviation airports.

In the Southern California basin, 
Aerolease has constructed over 150,000 
sq/ft of aviation office area and 485,000 
square feet of corporate and general 
aviation hangars. With locations at 
multiple Southern California airports, 
the Aerolease facilities encompass 
over 30 acres of land and its aviation 
developments are host to a diverse variety 
of business and corporate aircraft owners, 
personal aircraft, maintenance operations, 
flight training centers and aviation service 
related companies, all of which benefit 

from a shared synergy. 
At the Long Beach Airport, Aerolease 

is host to Signature Flight Support 
Corporation, a BBA Aviation company, 
and the world’s largest fixed-base 
operation (FBO) and distribution network 
for business aviation services. Their 
services include general and commercial 
airline refueling, ground handling, 
maintenance and a wide range of crew 
and passenger amenities at strategic 

domestic and international 
locations. Headquartered in 
Orlando, Florida, Signature 
Flight Support currently operates 
at more than 115 locations in 

the United States, Europe, South America, 
Africa, and is proud to be represented at 
the Long Beach Airport.

“We value our strategic partnership 
with the Aeroplex / Aerolease Group 
at both the Van Nuys and Long Beach 
Airports,” said Eric Hill of Signature 
Flight Support, “and together we work 
to provide first class facilities required by 
today’s business aviation operator.”

Curt Castagna (CEO of the Aeroplex /  
Aerolease Group) and the President of 
the  Van Nuys Airport Association, along 
with fellow association officers and airport 
colleagues, discuss methods for boosting 
business and bring in new jobs at the Van 
Nuys Airport. 

The Aeroplex / Aerolease Group 
companies have a committed history 
in providing safe, secure, and attractive 

facilities, in support of private aviation 
for the southern California region. Most 
importantly, besides managing these 
developments to assure the success 
and goals of both the business and 
neighborhood interests, the Aeroplex / 
Aerolease team takes an active leadership 
role at each of their airports, promoting 
the value of aviation for both the Cities, 
Airport, and all of the based businesses. 

“The Aerolease Group has taken a 
leadership role in assisting the airport 

business community to work collectively 
to maintain the economic vitality of 
the airport and build new community 
partnerships,” said Stacy Geere of 
The Geere Group. “Their entire team 
demonstrates passion for aviation, 
excellence in business and a culture of 
charitable giving.”

This article was provided by the Aeroplex / 
Aerolease Group. Learn more by calling (562) 
981-2659 or visit www.aeroplex.net.

Aeroplex / Aerolease Group Brings Safe, Secure 
and Attractive Facilities to Southern California

As L.A.’s business airport, we set the industry standard for 
service, facilities and operational safety. Our tenants offer a 
full spectrum of aircraft and amenities to accommodate any 
mission, both domestic and international.
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Castle & Cooke Aviation is a small 
chain of FBOs serving the Western 
United States for over 32 years with 

locations in Van Nuys, Everett, WA, and 
Honolulu. Castle & Cooke started in 1981 
with a single 20,000 sq. ft. hangar and 
1000 sq. ft. of office space in Van Nuys 
and has now grown to have in excess of 
188,000 sq. ft. of hangar space and 43,000 
sq. ft. of office and shop support space. 

Exciting new developments have taken 
place at Castle & Cooke in VNY as their 
brand new state of the art 38,000 square 

foot hangar was 
completed this sum-
mer and is now fully 
operational. Attached 
to the large, adjoin-

ing clear-span hangar is 11,000 square feet 
of office and shop space. The new state 
of the art hangar provides storage for air-
craft up to and including the Gulfstream 
650 and the Bombardier Global series of 
aircraft. In addition to the hangar/office 
complex, Castle has also completed devel-
opment of an additional two acres ramp 
conveniently located just north of the Air 
Traffic Control Tower. The new concrete 
ramp includes an executive lobby with 
all amenities to service passenger and 
flight crews. With the new ramp located 
midfield taxi times for both arrivals and 
departures are minimized. With these new 
additions at Castle & Cooke Aviation, its 
VNY facility now offers 188,000 square 
feet of hangar, along with 43,000 square 
feet of office & shop, and 205,000 square 
feet of ramp space.

In addition to the new developments 
at the Van Nuys location, Castle & Cooke 
Aviation maintains first-class FBO opera-
tions in both Everett, Washington (PAE) 
just North of Seattle and in Honolulu, 
Hawaii at the Honolulu International 
Airport (PHNL) on the beautiful Island of 
Oahu. Similar to VNY, these FBOs first class 
facilities and are staffed by experienced 

professionals who are dedicated to excep-
tional service in every facet of aviation. 
Each FBO has unique service capabilities 
tailored to their customer base and tran-
sient traffic requirements.

In Everett and Arlington Washington 
(PAE) and (AWO), Castle & Cooke is sup-
porting the Aviation community and 
continually looking for development oppor-

tunities to expand and grow by providing 
a full range of services to all class of aircraft 
ranging from light GA aircraft operations 
through all class of business jets to the even 
the more complex handling of cargo aircraft 
such as the Antovov-124 and all Boeing 7 
series aircraft. Located directly adjacent to 

Exciting Developments at Castle & Cooke

Build on our experience.

Many local companies are happy they did.
That’s because they recognized the benefi ts
of working with an established company
for every phase of construction, including
design/build expertise. Since 1958, T. Viole’
Construction Co. has been a commercial
contractor in the Greater Los Angeles Area,
specializing in offi ce buildings, churches
and schools, auto dealerships, concrete tiltup
buildings, self-storage facilities, aviation
facilities and remodel/restoration. As your
local Butler Builder®, we offer a full range
of systems construction capabilities that
combine effi ciency, functionality, and virtually
endless design possibilities. Give us a call
today, and put us to work on your project.

Contact us at 1.818.881.8810
or visit us on the web.

©2012 BlueScope Buildings North America, Inc. All rights reserved.
Butler Manufacturing™ is a division of BlueScope Buildings North America, Inc.

LICENSE# 283354
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Continued on page 38
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PATRICK SOONSHIONG INNOVATION AWARDS

LOS ANGELES BUSINESS JOURNAL presents 20
13

Los Angeles is the innovation capital of the world. 
The Los Angeles Business Journal recognizes the 
importance of supporting innovation in order to 

foster the economic competitiveness of the region. 
Dr. Patrick Soon-Shiong shares this important vision. 

The 4th annual Innovation Awards dinner provides 
a unique opportunity to meet this year’s recipients, 
along with other infl uential entrepreneurs currently 

driving business development in our region.

THURSDAY, NOVEMBER 14
6:00  9:30PM

FOUR SEASONS HOTEL LOS ANGELES
at BEVERLY HILLS

FOR MORE INFORMATION CALL

323.549.5225

SAVE THE DATE

PLATINUM SPONSORS

GOLD SPONSOR
 USC Viterbi School of Engineering

PRESENTING SPONSORS
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Aerolease offers a prime location 
to enhance your operations.

•  Approximately 3 acres of available land
•  Built-to-suit or build-your-own 
•  Private and secure modern facility and 

location
•  Close proximity to city business centers
•  Future additional ramp area  
•  Room to accommodate large, long-

range jets (G650, Global)

Aerolease @ Van Nuys Airport (VNY)

(562) 981-2659 
3333 East Spring St., Long Beach

www.aeroplex.net

Be a part of this impressive modern 
facility and join us in demonstrating 

the growing importance of VNY –
Los Angeles’ Business Airport.

Private aviation guide

Boeing’s production facility Castle & Cooke 
has capabilities of all measures. 

Castle & Cooke Aviation’s Honolulu, 
HI (PHNL) location has magnificent 
views of Diamond Head from their lobby 
and conference room. Customs and 
agriculture support services are available 
on site along with many other client 
and crew amenities. With Hawaii being 
a gateway to Asia and the Pacific Rim, 
Castle is looking to expand their Hawaii 
operations to both Maui and Kona assur-
ing that each location is well positioned 
for either a destination arrival with all 
the amenities expected or a tech stop 
heading East or West done in an efficient 
yet comfortable environment.

In 2009, Castle & Cooke Aviation 
received approval from Los Angeles World 
Airports (LAWA) for full-service FBO rights 

and privileges. This full-service FBO capa-
bility has allowed for continuous growth 
in traffic and has paved the way for the 
expansion projects. “With very com-
petitive pricing, an expansive hangar and 
office complex coupled with our excellent 
service and now with our extended ramp 
completion we are poised for even further 
growth” according to Craig Walker – Vice 
President of Business Development for 
Castle & Cooke Aviation. 

David H. Murdock, Castle’s Chief 
Executive Officer and owner, has been 
operating at Van Nuys Airport since 1975 
and built his first hangar there in 1981. 
Murdock’s Lear 25 was the seventh jet to 
be based at VNY in 1977. Today, his flight 
department shares hangar and offices with 
aircraft owned by the region’s top corpora-
tions and business leaders. 

Learn more at castlecookeaviation.com

Continued from page 36

NatioNal Business Aviation Association 
(NBAA) President and CEO Ed Bolen 
today welcomed passage by the U.S. 

House of Representatives of H.R.1848, The 
Small Aircraft Revitalization Act, as “a signifi-
cant step toward achieving a welcome and 
much-needed enhancement of certification 
standards for aircraft and avionics.

“The business aviation community is 
pleased to see the House act quickly to 
pass this legislation, which if enacted into 
law would establish a more flexible and 
proactive approach to aircraft certification, 
while bolstering important safety require-
ments,” Bolen noted.

The July 16 House vote on H.R. 1848 
came less than one week after the legisla-
tion earned unanimous passage by the 
House Committee on Transportation and 
Infrastructure.

Sponsored by congressman and long-
time general aviation (GA) champion Rep. 
Mike Pompeo (R-KS-4), H.R. 1848 estab-
lishes a Dec. 31, 2015 target date for the 
Federal Aviation Administration (FAA) to 
issue its Final Rule adopting consensus-
based, design-specific performance require-
ments for Part 23 aircraft certification.

Virtually all standard piston-powered air-
craft in the U.S. and the majority of today’s 
light business jets have been certified under 
certification standards based largely on air-
craft weight and propulsion method.

Last year, an industry-government 

Aviation Rulemaking Committee (ARC) 
focused on Part 23 reorganization recom-
mended the adoption of aircraft-specific, 
consensus-based certification standards, 
saying the enhanced certification process 
would allow manufacturers to more quickly 
implement new designs and technologies, 
markedly reduce production costs and pre-
serve the safety focus at the center of the 
certification process.

Bolen also commended the bipartisan 
group of House members who championed 
the Small Aircraft Revitalization Act, includ-
ing House Transportation and Infrastructure 
Chairman Bill Shuster (R-9-PA), Ranking 
Member Nick Rahall (D-3-WV), Aviation 
Subcommittee Chairman Frank LoBiondo 
(R-2-NJ) and Ranking Member Rick Larsen 
(D-2-WA), as well as Reps. Rodney Davis (R-
13-IL), Sam Graves (R-6-MO), Dan Lipinski 
(D-3-IL), Rick Nolan (D-8-MN), Thomas Petri 
(R-WI-6) and Trey Radel (R-19-FL).

“By allowing swifter adoption of new 
aircraft designs and safety technologies, 
an improved Part 23 certification process 
would also bolster manufacturers operat-
ing in this challenging economic climate,” 
Bolen added.

The House version of the Small Aircraft 
Revitalization Act will now move to the Sen-
ate for consideration and reconciliation with 
similar legislation, S. 1072, introduced in 
late May by Sens. Amy Klobuchar (D-MN) 
and Lisa Murkowski (R-AK).

Legislation to Smooth Aircraft-Certification 
Process Now Moves to Senate
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