
August 25, 2014

Trusted 
Advisors
2014

Advertising Supplement

The San Fernando Valley Business Journal presents

presenting 
sponsors:

gold sponsors:
Bank of America
Bessolo Haworth & Vogel LLP
Citi Commercial Bank
CohnReznick LLP
gish SEIDEN LLP

L/B/W Insurance & Financial Services, Inc.
Lewitt, Hackman, Shapiro, Marshall & Harlan
LightGabler LLP
Mission Valley Bank
Paul Davis & Alberta Bellisario Insurance
ProVisors, Inc.

Roxborough, Pomerance, Nye & Adreani, LLP
San Fernando Valley Bar Association
Steel Peak Wealth Management
USI of Southern California Insurance Services, Inc.
Woodbury University

21-44_sfvbj_trustedadvisors_082521   21 8/21/2014   11:14:33 AM



22   an advertising supplement to the san fernando valley Business Journal        august 25, 2014

trusted advisors 2014

Presenting Sponsors

Todd Van der Wel, 
CPA
Partner-in-Charge, 
Los Angeles  
& Woodland Hills
Moss Adams LLP

Maria N. Nazario, 
CAE
Strategic Relations 
Director
California Society  
of CPAs

Melissa White
District Manager  
for the South Valley 
Metro Area
Wells Fargo

Michele Grace
Senior Vice President 
LA North Market  
Manager,  
Business Banking
Chase Bank

Publisher’s Letter

We’re excited to 
announce the 
2014 Trusted 
Advisors 

Awards honorees.  Once again 
we have singled out and hon-
ored the outstanding accoun-
tants, attorneys, business 
bankers, insurance profession-
als and wealth managers help-
ing their clients to thrive here 
in the greater San Fernando 
Valley region. 

These individuals, all of them well-deserving of the 
“trusted advisor” mantle, are recognized by the San Fer-
nando Valley Business Journal for their commitment to 
high-quality client service, their longevity as profession-
als in their chosen fields, and their commitment to over-
all excellence.

With the many great professionals providing services in 
our area, it’s not easy to single out a select few to be hon-
ored. We collect and examine a long list of nominees and 
review each within his or her respective professional cat-
egory.  Within each category, there are individual awards 
criteria. Certified public accountants and attorneys have 
annual billing requirements, business bankers have a port-
folio threshold, insurance professionals are required to meet 
minimum annual premium revenue, and wealth managers 
have to maintain a minimum portfolio as well.  While the 
size of the client account was certainly considered during 
the awards selection process, the key driver was client and 
referral source testimonials. Reading through the submitted 
material is ultimately what steered us in the direction of our 
honoree selections.

I want to thank the members of our advisory committee 
for helping us identify our honorees. It was no easy task by 
any means. It required each member to read through a few 
hundred pages of biographical information, statistics, client 
testimonials and professional experience. 

At our annual Trusted Advisors Awards event on Wednes-
day, August 20 at the Universal Hilton Hotel in Universal 
City, we proudly announced the 2014 class of Trusted 
Advisors, whose stories are also detailed in the pages of this 
special supplement to the San Fernando Valley Business 
Journal.

Congratulations once again to each of our 2014 honorees!

Best regards,

Josh Schimmels
Associate Publisher
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C O M M E R C IAL BAN K I N G

We are a proud sponsor of the San Fernando Valley Business 
Journal’s Trusted Advisors Awards and congratulate the 
nominees and winners on their outstanding achievements.

We are committed to helping mid-sized businesses across the San Fernando Valley achieve their goals. Just like you, your dedicated banker 
is a part of this Valley and understands the unique needs of the businesses that operate here. Through our partnership, we will deliver tailored 
financial solutions and first-class client service that will position you for success. We take pride in strengthening the communities we serve by 
helping local businesses thrive.

Robert Lagace, Middle Market Manager 
(213) 621-8102, robert.j.lagace@chase.com

Michele Grace, Business Banking Market Manager 
(805) 963-8010, michele.l.grace@chase.com
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Jeff Bobrosky has more than 20 years of accounting, auditing, and busi-
ness advisory experience serving privately held and public companies in 
the emerging and middle-markets, as well as mature companies in the 
Fortune 100 marketplace.  He has been with CohnReznick for more than 

seven years and in that time has exhibited consistently outstanding service in all 
aspects of the services he provides.

Bobrosky serves as CohnReznick’s Hospitality Industry Practice Leader and the 
Technology Industry Practice Leader in the West Region. Additionally, he is the 
Professional Practice Leader and Audit Division Leader for CohnReznick’s Wood-
land Hills and Los Angeles offices. 

As Professional Practice Leader, Bobrosky serves as the critical connection 
between the local offices and the National Assurance Risk Management functions.  
He is responsible for communicating, implementing, monitoring, and assessing 
compliance with firm positions, policies, and practices. He serves as support to the 
Assurance and Risk Management functions by identifying practice issues as well as 
guidance on the implementation of policies to address those issues. He is also the 
primary local point of contact for assurance matters related to engagement risk 
– both operational and technical – including client acceptance matters, assign-
ment of Tier ratings, and collaboration on issues identified during fieldwork.

In his role as Audit Division Leader, Bobrosky oversees the offices’ joint audit 
department, including such matters as workflow and scheduling, assessment and 
professional development, ensuring efficient and economic processes.

Bobrosky is an expert in process risk and internal controls under Sarbanes-
Oxley Section 404, having worked with both middle-market and large, public, 
multinational companies.  He has worked with clients in a variety of industries, 
including hospitality (restaurants), entertainment (film, television, music, sports, 
and broadcasting), manufacturing and distribution, and technology.

Client ServiCeS AwArd
For Consistently Outstanding Service

trusted advisors 2014 specialty award

Jeff Bobrosky
Partner
CohnReznick LLP

“A trusted advisor, in my opinion, is someone who not only meets 
you where you are, but helps direct where you should be going and 
connects the dots to get you there. Jeff does that superbly.”

Ray Leon
Vice President, Finance & Corporate Controller

Defy Media
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As an accounting firm, 
we love numbers.
Here are a few of our favorites.

101 Years in business 10 California offices

97 Countries served
(Through Praxity, AISBL)

5.0 Staff to partner ratio

33 Major industries served
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Bank of America Merrill Lynch is proud to join in honoring the outstanding 

accomplishments of Redonna Carpenter-Woods & Chip Humphries.

Business Banking, 818.464.1543

Merrill Lynch, 818.528.7806

Visit baml.com

The power of global connectionsTM

For marketing disclaimer, visit bankofamerica.com/disclaimer | GCB-146-AD | AR7CT9TE
 

Community ServiCe AwArd
For making a difference in the Community, Beyond Job responsibilities

upon graduating from Woodbury University in 1967, Gregory Lippe began a career 
in public accounting with Touche Ross & Co., predecessor of Deloitte & Touche. 
What began then was not only an illustrious career as one of the leading accoun-
tants in the region, but also one of the most generous.  

Several years after he started his career, Lippe joined and spent 25 years at a local CPA 
firm, serving as president from 1988 until 1994.  He formed Lippe, Hellie, Hoffer & Allison 
LLP, Certified Public Accountants in 1994 and served as managing partner from its formation 
through 2009 when he retired from the firm. Lippe now practices as Gregory N. Lippe Ac-
countancy Corporation providing outsourced CFO and consulting services for select clientele.

Lippe’s remarkable community involvement includes being a past chairman and current 
finance chairman for the Valley Industry and Commerce Association (VICA); trustee and 
chairman of the Business School Advisory Board at Woodbury University; board member of 
Val*Pac; Board Member and Treasurer of the California State Board of Pharmacy and Commis-
sioner of the Los Angeles Fire and Police Pensions.

For his work with VICA, he dedicated over two very active years as chairman and four 
years as immediate past chair, sitting on all of the organization’s committees, chairing the 
board and executive committee as well testifying on behalf of businesses. He essentially 
worked two jobs for almost six years with everything he did on behalf of VICA and the busi-
ness community as a whole. He still serves on the VICA Board of Governors to this day and 
has also served on commissions both for the state of California and the city of Los Angeles.

Greg Lippe
President
Gregory N. Lippe Accountancy Corp.

“Greg Lippe is the most perceptive, creative and strategic 
advisor I have ever known. I will not make an important 
business decision without first receiving Greg’s advice.”

PhiLiP KNowLes
CEO
Topaz Distribution, LLC
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Great leaders 
inspire our communities

In every community, there are people who can inspire others to work for positive change. 
True leaders know how to forge a consensus and create a lasting legacy of success.

It’s an honor to recognize the 2014 Valley’s Trusted Advisors nominees.

1206962_12884 10x13.5 4c.indd   1 8/14/14   10:33 AM
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Congratulates the San Fernando Valley Business Journal’s

2014 Valley’s Trusted Advisors nominees:

Trailblazer award
For Starting a New enterprise, being the First to Try  
Something New and/or leading the Profession Forward

adam D.H. Grant is a trusted advisor to his clients, his peers, his family and his 
community.  His seemingly limitless energy, his thorough understanding of 
the law, and his genuine concern for his clients’ wellbeing have secured him 
a highly regarded and thriving practice.  His clients are assured that he will 

exhaust all legal avenues available to find them a fair and reasonable solution to their 
concerns.  He has earned a reputation for being a no-nonsense litigator who gets the job 
done.  On many occasions opposing parties have been so impressed by his work that 
they have specifically sought out his services for other legal matters. 

An innovator and trailblazer in his field, in the last two years Grant recognized the 
increased need and great potential of the mobile app law category.  In this short amount of 
time, he honed his skills and expertise in this still developing and very specialized legal seg-
ment and has positioned himself as an expert in the category of mobile app privacy laws.

Grant understands that litigation can be a daunting, complex and costly exercise 
for any litigant.  His thorough approach to resolving disputes is always crafted with the 
client’s perspective and company’s culture in mind.  Clients know that with his over 
20-years of legal experience, he is able to explain any aspect of the litigation process and 
address any concerns they may have.  Furthermore, Grant understands the gravity of 
pursuing litigation, and what this means for the clients’ business and their personal well-
being.  With this in mind, he knows and counsels his clients on how best to proceed for 
an equitable and expeditious conclusion to their disputes so that they may move forward 
with their lives and their businesses.

Adam Grant
Attorney & Shareholder
Alpert Barr & Grant APLC

“To say that Adam is a ‘trusted advisor’ doesn’t go far enough.  My family has trusted Adam for a lifetime.  My wife was 
mentored by Adam as far back as summer camp!  Really, it’s true!  About 10 years ago I needed to get a lawyer for our 
quickly growing small business.  Camp is one thing, but my business is the culmination of a lifetime of work.  So the 
decision to work with a lawyer who is a friend wasn’t taken lightly.  I don’t work with Adam because he’s a friend, I work 
with him because he’s a great lawyer who I trust completely.”

Mike WiLLArd
CEO
Sportstec Inc.
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CAMARILLO ENCINO FORT WORTH, TEXAS LONG BEACH ORANGE COUNTY PASADENA WEST LOS ANGELES WESTLAKE VILLAGE

Holthouse Carlin & Van Trigt proudly serving Southern California

Serving middle market clients since 1991, HCVT’s growth has been among 

the highest within Southern California validating the success of our focus 

on client service and the technical expertise of our professionals. We serve 

clients in all phases of the business cycle ranging from start-up, rapid 

growth, to mature companies and business owners seeking exit strategies 

and other liquidity events. Our focus is to effectively apply decades of 

industry and technical knowledge in a highly customized manner — one 

client at a time.

With over 300 professionals, 37 partners, and seven offices in Southern 

California, we have the scale to meet your needs.

The entire team at 

HCVT congratulates  

Greg Hutchins,  

tax partner, as one of 

San Fernando Valley’s 

Trusted Advisor.

Congratulations

Contact us at www.hcvt.com or 805 374-8555

T A X / A U D I T / A D V I S O R Y / B U S I N E S S  M A N A G E M E N T

u accountant
Zahid aZiZ
Partner
Miller Ward & co.

Zahid Aziz brings a distinctly diverse set of skills to the 
table, making him one of the region’s most trusted 
advisors. His responsibilities include assisting his cli-
ents to find solutions to their accounting, business 
management, tax and wealth management needs.

In some cases, Aziz also acts as clients’ Chief Financial 
Officer, supporting their business decision-making process 
based upon his review of the client’s financial statements 
and the condition of the company. He always helps to 
identify goals and objectives, effectively analyzes opera-
tions, and helps deliver budgetary and internal controls. 

Aziz provides a level of service that gives him the ability to focus on the specific 
necessities and desires of the individual or business he is working with. He encourages 
clients to communicate with him throughout the year and to use him as a mentor 
before making financial decisions. This type of relationship can be valuable for both 
emerging and well-established businesses. He also uses his wealth management exper-
tise to assist in establishing long-term goals to protect assets and grow wealth. 

His accounting career roughly spans over fifteen years in which he has specialized in 
all manner of economic advising and handling. His experience encompasses all phases 
of business management, estate and tax planning, real estate, and sophisticated invest-
ment strategies and wealth preservation techniques. 

Aziz prides himself in working with numerous small businesses and has been a 
frequent speaker at US Small Business Administration (USBA) program for new and 
start-up businesses. He has served as a board member for various local nonprofit organi-
zations and currently is co-chairing quarterly joint meetings of the California Society of 
CPAs and the San Fernando Valley Bar Association.

“When we launched our company several years ago, we needed more than a steady hand 
to steer us through the choppy waters of entrepreneurship. Zahid not only understood and 
addressed our needs, he also anticipated our concerns and challenges. We trust him not only 
for his insight but his foresight. We could not have chosen a more capable and committed advi-
sor, and the San Fernando Valley Business Journal could not have chosen a more devoted and 
deserving recipient.”
Rita Sostrin
Partner
Sostrin Immigration Lawyers LLP

Jim Chevalier
Partner
Moss adaMs llP

Jim Chevalier has more than 24 years of tax consulting 
experience, primarily serving clients in the technology, 
manufacturing, distribution, and retail industries. His 
experience involves all aspects of business and execu-
tive tax advisory services, including development and 
implementation of corporate tax planning strategies, 
business entity structuring and succession, and share-
holder/executive tax consulting. 

Chevalier’s specialized tax skills and knowledge 
in industry issues include effective tax rate manage-
ment and minimization, selection and analysis of tax 

accounting methods and inventory issues, federal and state tax credits and incentives, 
and transactional tax planning.

Chevalier’s areas of focus include corporate tax planning and compliance, tax 
accounting methods and inventory issues, federal and state tax credits and incentives, 
transactional tax consulting, and others.

Chevalier began his public accounting career in 1990 and spent 15 years as a tax 
professional with global firms prior to joining Moss Adams. He has extensive tax 
consulting experience and has focused primarily on serving clients in the consumer 
and industrial products industries. His experience involves all aspects of business 
and executive tax advisory services, including development and implementation of 
corporate tax strategies, business entity structuring and succession, and tax planning for 
shareholders and executives. 

Chevalier’s specialized tax skills and knowledge in industry issues include effective 
tax rate management and minimization, selection and analysis of tax accounting 
methods and inventory issues, federal and state tax credits and incentives, and 
transactional tax planning. 

“We recently sold a company and the creation of the new company under common ownership 
from both a legal and financial perspective was a complicated transaction. Jim spent countless 
hours advising me on the tax implications and structure requirements to ensure the transition 
was completed accurately. During this time, Jim was instrumental as a business partner and I 
valued his input along the way.” 
Christa Harris 
CFO 
Lavi Industries 

u accountant
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Commercial Bank

www.citi.com/commercialbank

At Citi, our experienced bankers have been helping companies thrive 
for 200 years.  By combining our expertise in international business 
with our U.S. and global resources, we can help your business reach 
new customers in markets around the world.

© 2014 Citigroup Inc.  Citibank, N.A. Member FDIC. Equal opportunity lender. Citi and Arc Design is a registered service mark of Citigroup.                               2842

Ruben Lucero
Business Banking Director
818-802-5832
ruben.a.lucero@citi.com 

Contact Citi® Commercial Bank for more information:

GreGGory HutcHins
Tax ParTner
holthouse Carlin & van trigt llP

GreG Hutchins has over 30 years of experience provid-
ing tax consulting and compliance services to high net 
worth individuals and business owners. His approach 
to planning encompasses addressing the needs of the 
business and business owner in an integrated manner. 
He keeps his clients up to date on tax law changes in 
order to proactively address potential tax consequences 
with the goal of providing planning opportunities to 
achieve tax savings. 

Hutchins’ industry experience is broad and includes 
manufacturers, retail, distribution, real estate and enter-

tainment and professional athletes. He is in a leadership position at the firm as a member 
of the Executive Committee, which guides the direction of firm’s initiatives and strategies. 

Hutchins is known for his technical expertise addressing the most complex tax issues 
facing his clients. More importantly, he is focused on building long-term relationships 
with his clients—to provide guidance and direction to help ensure that his clients real-
ize their short term and long-term goals. This is evidenced by his actions and attitude. 
First, he takes the time to understand his clients’ business objectives to make sure that 
planning opportunities are not missed. Second, he takes time to understand the per-
sonal needs of his clients—their goals as it relates to retirement, sale of a business, and 
gifting and philanthropy goals. Third, he works in a highly collaborative manner with 
his clients’ other advisors including wealth advisors, bankers and attorneys. By working 
together, and keeping the client’s goals as first priority, the service and results for the cli-
ent are enhanced, due to the collective skills of the entire team. 

One area that Hutchins takes great pride in is assisting his clients with the sale of 
their business. He provides guidance to optimize the valuation and deal structure so his 
clients can reap the rewards of a lifetime of work. 

“Greg is a true professional in every sense of the word. His commitment and dedication to client 
service reflects his solution-based approach to understanding and meeting the many challenges 
facing today�s executives. Not only has he become a trusted business advisor, the partnership 
that Greg has developed with the company has created an environment in which he is consid-
ered a highly respected and valued member of the Clay Lacy team.”
Brian C. Kirkdoffer 
President 
Clay Lacy Aviation, Inc. 

ronald camHi
Los angeLes office Managing ParTner
MiChelMan & robinson llP

ronald Camhi is Managing Partner of Michelman & 
Robinson’s Encino office, Chair of the firm’s Advertis-
ing, Marketing & Media Department, and oversees the 
firm’s Commercial Real Estate Department. He also 
chairs the firm’s Conflicts, Ethics and Opinion Sub-
Committee and is a member of the firm’s Executive 
and Recruiting Committees. 

Camhi has a unique practice in Advertising, Market-
ing and Media law. His areas of expertise also include 
business and commercial real estate law. Practicing 
in these areas has enabled him to have a uniquely 

insightful perspective when advising clients. He often represents clients in a capacity 
similar to that of a general counsel of a company and plays an integral part in advising 
his clients’ ”inner-circle“ decision makers. 

Camhi represents many of the nation’s largest media agencies in numerous aspects 
of their operations, including negotiating and drafting agreements with advertisers, 
agencies and media outlets. He is one of the few legal experts in this field. He is rou-
tinely called on to advise clients relative to traditional media, branded entertainment, 
online advertising, social media, mobile marketing, privacy issues, marketing and sales 
practices, and licensing, among others. He utilizes this expertise to navigate his clients 
through the evolving legal landscape, while proactively advising them on new business 
opportunities. To that end, he is called on by leading trade associations as a participant 
on panels as a speaker and moderator, and to serve in an advisory capacity.

In his real estate and business practice, Camhi represents clients in multi-million 
dollar sales and acquisitions, financing, and commercial leasing matters. He regularly 
negotiates a broad range of business and commercial transactions including business 
purchase and sale transactions, secured transactions, and personal property leases. 

“I have had the pleasure of working with Ron as legal counsel for many years. He is highly 
knowledgeable about the technology industry, especially the legal issues surrounding our market-
ing needs and advertising technology and services. His professionalism and thoughtfulness to 
our legal and business issues are unparalleled. He is highly practical, yet always has long-term 
goals in mind when counseling on a business or legal issue. He is a genuine trusted advisor.”
Ron Vaisbort 
SVP & General Counsel 
Good Technology Corporation

u aCCountant u attorney

CohnReznick is an independent 
member of Nexia International
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An exceptional way to build 

relationships and generate commerce.

• Meet top referral sources

• Make strategic partnerships

• Connect clients with valuable resources

• Collaborate to solve client needs

ProVisors is a community of over 4,000 

experts in a wide range of professions, 

including attorneys, accountants, bankers, 

insurance, financial services, real estate, 

and consultants, from international, 

regional and small firms, who have the 

common goal of sharing knowledge and 

resources to provide exceptional, 

multi-disciplinary solutions to clients.

(818) 382-6496                    provisors.com   

ProVisors Congratulates All Members Recognized as 

Trusted Advisor Nominees and Winners
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Community Bank has been providing banking solutions to our business 
customers for nearly 70 years. Our comprehensive suite of products 
and team of business banking experts make us a top referred bank of 
attorneys and financial professionals.

With more than $3.4 billion in assets Community Bank has the resources 
to help your clients while still providing the service of a premier 
community bank. Let us help both you and your client grow their 
businesses today and for many years to come.

A Partnership for Your 
Client’s Banking Needs

cbank.com
800.788.9999

SBA Preferred Lender | Member FDIC | Equal Housing Lender    

818-382-6200 

www.greenbass.com

16000 Ventura Boulevard   

Suite 1000

Encino, California 91436 Law. Business. People.

Business Litigation  •  Business Transactions  •  Bankruptcy

G&BÕs 2014 
Trusted Advisor Nominees

David Adelman
Andrew Goodman

Yi Sun Kim

CongratulationsCongratulations

u attorney
Ian CorzIne
Partner
West Corzine LLP

Ian Corzine is the Managing Partner at the law firm 
of West Corzine, LLP of Los Angeles and Camarillo. 
Corzine focuses his practice on complex litigation cases 
involving construction defect, bad faith, and insurance 
coverage as well as business, transportation, and gen-
eral liability litigation. 

From liability issues to contract disputes, Corzine 
represents local and national clients with complex 
insurance defense, construction law and business liti-
gation matters throughout Southern California. He is 
known throughout the region for his dependability. A 

lawyer that has proven time and time again that he can be counted on, many of his cli-
ents come to him with legal emergencies. He also always makes sure that every client he 
works for is fully informed on legal options and the available courses of action. 

Corzine is also well known for his creativity. He provides innovative solutions to 
achieve clients’ goals. He always takes time to understand and evaluate each case to 
determine how to best strategically pursue client objectives.

Corzine focuses on insurance coverage and bad faith litigation, representing both 
insurance carriers and policyholders. He represents every client with full attention to 
detail and brings intelligence, knowledge and integrity to each and every project and 
client. His work ethic is one of the aspects of his practice that continually inspires confi-
dence and trust in his work.

In addition to managing his caseload, Corzine makes time to teach others. He 
believes part of a law firm’s responsibility is to educate the public on hot topic legal 
issues that may not be fully explained in news articles or other publications. 

“Ian has incredible litigation skills. I’ve never known another lawyer more prepared or focused. 
He has the ability to analyze a case, take it apart, and find the opposing side’s pressure points. 
When he’s on a case, he’s on it. Nothing seems to distract him from getting the best possible 
result for the client, which of course, makes him extremely tough to beat. He’s also one of the 
most ethical lawyers I know.” 
Dave Richards, CBI 
President 
Keystone Business Advisors

LInda northrup
Founding Partner
northruP sChLueter aPLC

Over the past 18 years, Linda Northrup has grown 
Northrup Schlueter from her sole practice to a seven-
attorney, two-office law firm with the highest stan-
dards and commitment to their clients. 

Within her firm, Northrup handles all aspects of appel-
late work, including appeals from judgments in the trial 
court to interlocutory writs. She has handled appeals in 
both the state and federal courts. She was successful in pre-
serving a defense judgment in favor of her client handed 
down by the trial court and affirmed in the Ninth Circuit 
Court of Appeals by defeating a petition for certiorari.

Northrup’s clients trust her with their largest, most complex “bet the company” 
cases. Recently, a contractor client was subject to an unexpected multi-million dollar 
change order from one of its subcontractors near the completion of a multi-story office 
building project. Northrup engineered a settlement in mediation that eliminated the 
litigation while preserving the ongoing relationships between the contractor and both 
the owner and the subcontractor for future business opportunities. She brings the same 
passion, drive, dedication and perseverance to every client and every case.

Northrup’s breadth and depth of experience — which includes over 20 years of experience in 
real estate and construction matters, representing developers, contractors and subcontractors in 
both residential and commercial purchases, sales, leases, finance development and construction 
transactions ranging from single-family homes to multi-story commercial buildings and devel-
opments — helps her guide and direct the attorneys and staff who now work under her. 

Northrup’s approach benefits both her clients, who reap the benefits of excellent and 
cost-effective legal services, and the Northrup Schlueter attorneys, who are encouraged 
to learn, grow, and expand their legal expertise while maintaining a balance that insures 
their ability to foster strong family and community ties. 

“Linda Northrup has been the attorney for Armstrong Associates for seven years. During that 
time, she has exceeded our expectations and steadily transformed us in to a much better com-
pany by reviewing everything from basic documents to providing us sound legal direction. Linda 
is not only a great attorney, but she is also a good friend to all of our employees. We have been 
blessed to have her friendship and expertise.”
Bill Shields  
Director of Operations 
Armstrong Associates

u attorney
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u Business Banker
RobeRt AmARo
Vice President
JPMorgan Chase

RobeRt Amaro is a Vice President with JPMorgan Chase 
Middle Market Banking in the San Fernando Valley. 
He provides comprehensive financial solutions to 
commercial clients with revenues between $20 mil-
lion and $500 million in North Los Angeles and Kern 
County. He has 14 years of experience in the financial 
services industry.

When it comes to customer service, Amaro always 
strives to work with clients to provide them with 
value-added solutions to support the growth needs 
of their businesses. Whether a solution encompasses 

credit, treasury services, or other offerings at the firm, Amaro always recommends the 
solution that aligns with the clients’ best interests.

Amaro has been a cornerstone to JPMorgan Chase’s banking team in the San Fer-
nando Valley. He currently manages 23 client relationships with a combined portfolio 
of loan outstandings and deposits of more than $60 million. Amaro is also considered 
to be among the best-versed bankers in the region with regard to Know Your Customer 
(KYC)/Anti Money Laundering (AML) banking regulations. Given the heightened regu-
latory environment in which banks operate, his knowledge has become an asset to both 
JPMorgan Chase and the clients they serve. 

Amaro started his career strong right from the start, having graduated summa cum 
laude from California State University, Fresno with a Bachelor’s of Science in Business 
Administration before launching his professional career at Bank of America in the Mid-
dle Market Banking group. He also holds a Master’s of Business Administration degree 
from the UCLA Anderson School of Management.

Amaro co-chairs the California chapter of JPMorgan Chase’s Business Resource group, 
Adelante. He is also a board member for the Valley Industry & Commerce Association 
(VICA) and previously worked a sub-committee within the UCLA Anderson Alumni.

“We have thoroughly enjoyed our relationship with Robert. Robert took the time to learn and 
understand how our business is structured and operates. I consider Robert an asset to the com-
pany. He has provided us guidance and advisement that is unmeasurable. We consider our suc-
cess in part to the relationship and work of Robert.”
Richard Turner 
CFO 
MP Environmental Services

LoLA FoRbis
Vice President/relationshiP Manager
Mission Valley Bank

With more than 30 years of community banking / 
lending experience, Lola Forbis has the knowledge and 
expertise to provide each of her clients with creative 
financial solutions that truly fit their specific needs. 

Forbis joined Mission Valley Bank at its inception 
in 2001 and now serves as Vice President/Relationship 
Manager of the Sun Valley Office. Prior to joining Mission 
Valley Bank, she was with Independence Bank, American 
Pacific State Bank and City National Bank. Along the 
way growing a multitude of client relationships that have 
lasted throughout her long and successful career.

As a trusted advisor, Forbis continually looks for opportunities to tailor the right 
deposit services needed for each business to run smoothly in addition to assisting with 
various credit needs to support growth. 

She feels it is crucial that her clients understand the story behind the numbers and 
enjoys the opportunity to enlighten them in the areas of liquidity and cash flow, which 
are necessary to position them for a sound financial future. 

Despite the fact that she manages a very large portfolio, Forbis believes in taking 
the time to learn as much as she can about each of her many clients’ businesses as well 
as their financial goals. She makes it a priority to meet with clients regularly in order 
to stay up-to-date with any changes occurring within their company or industry. This 
‘hands-on’ style and dedication insures that she provides her clients with options and 
answers that are right for them and their unique situation.

Forbis recognizes each client with a sense of urgency and is committed to the 
prompt return of phone calls and e-mails. Demonstrating attention to detail, knowledge 
and concern she is professional, personable and always pleasant to work with.

“We’ve been in business since 1968 and I know first-hand the importance of having a banker 
that you can count on. Lola has been that banker for us for more than 20 years (and three 
banks). She has great integrity and I know that I can rely on her to do what she promises to do, 
when she promises to do it. That, coupled with her honest advice and dedication to working 
with us to develop sound solutions for both our business and our family’s financial needs goes a 
long way to defining a ‘trusted advisor.’” 
Bruce Jones 
President 
Technical Heaters / Thermolab

u Business Banker
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COMMITTED

DEDICATED Independent Wealth Managers

FOCUSED Strategies

RESPONSIBLE Fiduciaries

21550 Oxnard Street, Suite 430
Woodland Hills, CA 91367

(818) 835-8720
steelpeakwealth@spwm.com
www.steelpeakwealth.com
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trusted advisors 2014 honorees

USI congratulates the Trusted 
Advisor Award nominees, including 
our own Ross Pendergraft.

USI Insurance Services
21600 Oxnard St., 8th Floor, Woodland Hills, CA 91367 

Ph: 818.251.3000 | www.usi.biz

u Business Banker
Debra Gentz
Vice President
Bank of the West

Debra Gentz is a seasoned banker, having started her 
career out of the UCLA MBA in Europe in middle 
market banking. After completing her assignment in 
Europe, she accepted a position in Latin America for 
the World Corporate Group with Citibank, working 
with diverse multinationals operating in the Andean 
Region. Also while in Ecuador, she later worked for the 
Corporate Banking/Capital Market division of ING Bar-
ings, which at the time was a newly established finan-
cial entity in the country. 

With this experience, she felt it was time to return 
to Southern California, where her parents lived and where she was raised. She has been 
working in the middle market local banking market since. She relishes the ability to put 
her international and corporate bank experience to work to help her clients strive to 
reach their goals. 

For Gentz, going above and beyond the call of duty is an everyday occurrence. She is 
not only a top-notch commercial banker (she was ranked #1 in the country by her bank 
for 2014) but she always finds a way to get her clients what they need. 

When Gentz is not helping make real estate deals happen, she spends time giving 
back to the communities she cares about so deeply. She volunteers her time in a num-
ber of charities dealing with underprivileged, abused and abandoned youth both here 
in Southern California and abroad. With no limits on her caring, her compassion and 
her heart, Gentz is also a tireless advocate for her clients, a committed and dedicated 
volunteer and a loyal friend to many.

“Debbie is not an ordinary banker; she is like a partner in our business. She has consistently 
provided outstanding research and advice related to loans and other commercial banking issues 
that have proven crucial to our success. We are very grateful to have found a banker who values 
our business, understands our needs, and consistently works to safeguard our best interests.” 
Robert Nio 
Chief Operating Officer 
Hula Post Production

Jennifer burnham-Grubbs
ceO
Quantum insurance services

Jennifer Burnham-Grubbs began her career as a broker 
working at a small but reputable firm, under the guid-
ance of an established broker with over 30 years of expe-
rience in the industry. Within three years of joining, she 
had tripled the company’s revenue. Burnham-Grubbs 
attributes this to her ability to combine good listening 
and learning skills (which allowed her to ‘soak up’ the 
experience offered by her mentor) with a more efficient, 
contemporary understanding of how to run a business. 
She continued to grow the firm’s reputation, even with-
out spending a single dime on advertising.

Jennifer relates well with her clients because she knew nothing about insurance 
when she first entered the field. Now, as one of the leading experts in her profession, 
she can break things down into simple terms and understand each client’s unique 
needs, creating happy and empowered customers. 

Burnham-Grubbs decided to launch her own firm when she noticed that most other 
brokers she knew and/or worked with didn’t seem to put the client’s needs truly first 
and foremost. Too often, she saw shortcuts taken, or small white lies told in the pursuit 
of commissions. This dismayed her and seemed like an abuse of power, since in her 
view, clients rely on a broker to understand products inside and out, and help find the 
very best deals available at any given time. She decided to turn the ‘insurance sales-
man’ stereotype on its head, and design a company that operates more as an insurance 
consulting firm, providing recommendations without self-interest in regard to commis-
sions. By setting herself and her firm apart in this way, she has earned the trust of count-
less clients and developed an excellent reputation that continues to grow her business.

“Jennifer is very knowledgeable and very helpful. She provides the best service. It’s an honor to 
work with her. She goes above and beyond to make sure she helps her clients and she always 
does it with a smile on her face. She has a great personality, very respectful. I have so much trust 
in her and her work. I really enjoy working with Jennifer! She is the BEST!”
Violeta Davidyan 
Business Manager 
David Weise & Associates

u insurance Professional
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We Make 
Business Work®

Whether you are interested in strategies to keep 

your business moving forward, or you need powerful

representation when faced with legal disputes,

LightGabler LLP has the experience to get you results. 

As experts in employment counsel, business and

employment litigation and intellectual property, 

our attorneys are focused on keeping your business

working, growing and prospering. 

LightGablerLaw.com

We Make Business Work®

EMPLOYMENT LAW 

BUSINESS LITIGATION
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trusted advisors 2014 honorees

TimoThy Gaspar
CEO
Gaspar insurance services, inc.

The year after graduating CSUN in 2007, Timothy Gas-
par started Gaspar Insurance Services, Inc. in Wood-
land Hills. Gaspar Insurance went from one employee 
in 2008 to 30 employees in 2014 with offices in both 
Woodland Hills and Cherry Hill, NJ. Gaspar Insurance 
is recognized as writing the largest amount of new 
business in the San Fernando Valley for companies like 
Mercury, Hartford and others. 

Gaspar’s knowledge of the different types of insur-
ance that his clients need in their businesses is remark-
able and his ability to respond quickly and capably to 

questions is exceptional. 
Robert Cohen of law firm Cohen Law reports that right before his firm began with 

Gaspar Insurance, Gaspar took a detailed inventory of the insurance that Cohen Law 
did have and investigated how the business operates and what its true needs were. 
Cohen had been involved with other insurance agents before and felt disappointed that 
they were constantly trying to fit every client into the same model. Gaspar understands 
that every client is different, with different expectations and different needs. 

Despite his relative youth, Gaspar has established himself already as a leading an 
expert in his field. Cohen explains that when he first met Gaspar, he was with another 
firm and was unable to utilize Gaspar’s services, but he kept in touch with him in the 
event he could engage him as an advisor. He says that once they started working togeth-
er, Gaspar didn’t try to sell Cohen on “this program or that program,” but made sure 
that he understood Cohen’s needs before making any suggestions or recommendations.

This is how Gaspar treats all his clients and explains why he has become such a 
trusted advisor so quickly in his career.

“Tim embodies the trust, peace of mind and security that we look for in the insurance he pro-
vides. Tim watches over and protects the things that are most important to us. We are confident 
that Tim will always be there whenever we need him.”
Howard & Karlene Weg 
Sherman Oaks, CA

William holden
ViCE PrEsidEnt, tErritOry salEs ManagEr
BW insurance aGency

Bill Holden’s experience in the insurance industry 
spans over three decades on both the carrier and bro-
kerage side. In June of this year, Holden continued 
an illustrious career with some of the nation’s leading 
insurance organizations to open the insurance opera-
tions for Bank of the West, through its wholly-owned 
brokerage BW Insurance.

One quality that makes Holden a stand-out in his 
field is that he takes the time to ask questions and fully 
understand client businesses and exposures, before he 
speaks with the carriers to arrange a deal. He also reads 

and studies the clients’ policies and financial reports, so he can design and implement a 
program that will work, not just sell them an insurance policy. He often says, “The best 
time to resolve a claim is before it occurs by getting the policy wording right.”

Holden’s attention to detail, coupled with his innate curiosity about people and busi-
nesses allows him to offer strong guidance to his clients. Consequently, they trust him 
completely and remain with him for many years. He will always put his clients’ inter-
ests, as well as his teammates and company’s interests ahead of his own, understanding 
that if he takes care of them, they will remain loyal. Clients will often come to him for 
advice and counsel on a variety of business and personal issues, trusting that he will 
listen to their challenges, ask insightful questions, and offer well-considered recommen-
dations. 

Holden is a very active referrer of business. His clients trust him to give them good 
advice, and to recommend superior investment advisors, accountants, lawyers and 
service providers. He also enjoys connecting people with shared interests and needs, to 
help them grow their businesses and make new friends.

“Bill Holden is the consummate trusted advisor. He is a tireless advocate for his clients and is 
always laser-focused on the best way to help them achieve their goals. Everyone who works with 
Bill knows he will move mountains to protect his clients and he contributes meaningfully to 
their professional success.”
Matthew D. Heller 
Managing Partner 
Willner Heller, Private Wealth Management

u insurance professional u insurance professional

u Wealth ManaGer
ara oGhoorian
PrEsidEnt
acap asset ManaGeMent

ArA Oghoorian, CFA, CFP is the founder and president 
of ACap Asset Management, Inc. He has over 20 years 
of experience in the financial services industry. He has 
a unique set of experiences, including having worked 
overseas for the US Department of the Treasury as an 
advisor to the Ministry of Finance and Economy in 
the Republic of Armenia. He also conducted work in 
the Republic of Georgia and the Republic of Latvia. He 
also spent nine years at the Federal Reserve Bank of San 
Francisco examining foreign and domestic banks and 
bank holding companies.

Oghoorian’s background with the Federal Reserve makes him an undisputed expert 
in the financial world and he has created a dynamic network of professionals that he 
utilizes daily to enhance his client’s lives. 

Oghoorian’s clients trust his judgment and appreciate and respect his guidance. He 
has also developed a reputation for being a consummate professional. He approaches 
every new client with the care and concern that he would show his own parents and 
treats each client as if they are family. He has created a team approach in his business 
and engages in periodic strategic planning sessions with his staff so that everyone 
understands and embodies the ethics and standards that he exemplifies.

Oghoorian has a significant background in international affairs, having taken his 
expertise overseas on behalf of our government in attempt to stabilize the economies of 
third world countries. With this global economic experience he has been able to adapt 
significant concepts and theories into personal attention. His clients are consistently 
pleased by the success of his plans and see significant results when compared with other 
financial advisors.

“I have known Ara personally for over three years and have always been impressed with the 
way that he commands a room, his wealth of knowledge and insight and the clear and logical 
way that he presents ideas. The financial world can be complex and confusing, but Ara makes 
it tangible for the uninitiated and uneducated.” 
Robert Cohen 
Partner   
Cohen Law, APLC

Chip humphries
sEniOr ViCE PrEsidEnt
Merrill lynch
the pepperMan huMphries Group 

Chip Humphries’ career in wealth management began 
in 1996, when he joined Merrill Lynch. As a Portfolio 
Manager in the Merrill Lynch Personal Investment 
Advisory Program, he can manage proprietary model 
portfolios and tailor investment strategies to your 
unique needs and goals. In addition, he specializes 
in intergenerational wealth transfer strategies, using 
a holistic approach. He earned a Certified Financial 
Planner designation awarded by the Certified Finan-
cial Planner Board of Standards, Inc., and also holds a 

CIMA (Certified Investment Management Analyst) designation.
Humphries prides himself on being disciplined when it comes to monitoring outside 

investment managers. In addition to his own performance monitoring efforts, he and his 
team utilize the vast research and oversight capabilities of Merrill Lynch’s professional due 
diligence group. Should performance or other indicators (such as a shake-up in an invest-
ment fund management team) signal the need for a change, Humphries can help clients 
move quickly. By reviewing the strategy and approach of a pre-screened universe of man-
agers with clients, Humphries can help each client make informed decisions.

In Humphries’ view, diversification has become increasingly more important, making Merrill 
Lynch’s open architecture platform a significant client asset. Leveraging the intelligence provided 
by BofA Merrill Lynch Global Research, Humphries can identify and screen many types of prod-
ucts and services from hundreds of available institutional and professional options. 

“Richard ‘Chip’ Humphries’ picture can be found in the dictionary next to the phrase ‘outstanding custom-
er service.’ Chip and his partner Paul Pepperman are consistently out in front of any issue I may have with 
my investments with them. Chip always makes me feel as though I were his only client. He takes the time 
to explain his strategies and the various elements and circumstances that contribute to the performance of 
my investments, which, by the way, have performed over the years spectacularly. Chip not only practices 
excellent customer service himself, but he inculcates this critical attribute in everyone who works on his 
team. It is an absolute pleasure to deal with each and every member of the Pepperman Humphries Group 
because they emulate the example set by Chip and Paul. Their leadership and expertise explain the success 
enjoyed by the Pepperman Humphries Group in the Encino office of Merrill Lynch.”
Sandy Samuels 
President & CEO 
Bet Tzedek

u Wealth ManaGer
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PHONE:
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eMail:
Here’stheMoney@vedc.org

ONLINE:
www.vedc.org

8:00  am – 3:00 pm
UNIVERSAL SHERATON

333 Universal Hollywood Dr.
Universal City, CA 91608

Presented by:

Sponsored by:
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12th Annual

Use discount code SFVBJ 
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ONE TIME ONLY 
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BASED EVENT
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LOAN PAVILION 
Apply for Same Day Loan Approval

NETWORKING 
BREAKFAST & 
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EVENT INCLUDES:

If you don’t already 
know Paul Davis, 
perhaps you should - 
especially if you’re 
turning 65 or need help 
fi guring out your health 
care plan options.

Paul Davis
CA License #0669770 

Call 818-888-0880
www.pdinsure.com
Paul Davis & Alberta Bellisario 
Insurance Services

 Voted Best Insurance agent by 
readers of the Daily News for 
12 straight years (2002-2013)

 30 year independent 
insurance agent representing 
most major carriers

 There is never a charge for 
his services

Do you 
know 
this man?

u Wealth Manager u Wealth Manager
Reza zamani
Senior PrinciPal
steel Peak Wealth ManageMent

As CEO of Steel Peak, Reza Zamani combines his two 
great passions: providing clients with world-class ser-
vice and empowering other talented advisors to do 
the same. In overseeing Steel Peak’s business strategy 
as well as the firm’s operations and resources, Zamani 
draws on deep professional experience including serv-
ing as a top advisor at major Wall Street firms. 

Right from the beginning of his career, Zamani 
envisioned an independent advisory firm dedicated 
to providing a higher level of value to clients, and he 
began scouting potential team members early on. His 

vision of a uniquely talented and dedicated team providing distinguished fiduciary ser-
vice to clients is embodied in Steel Peak.

Zamani has built Steel Peak to be uniquely separate from the traditional Wall Street firms 
by focusing on a fiduciary responsibility to his clients, and not to act as “big brother.” As 
independent advisors, Zamani and his team at Steel Peak have the freedom and the flexibili-
ty to align their guidance with client objectives, investing clients’ assets in their best interest. 

A graduate of UCLA Anderson School of Management, with an emphasis in Entrepre-
neurship, Zamani holds the prestigious Certified Portfolio Manager (CPM) designation from 
the Academy of Certified Portfolio Managers and Columbia University. He also holds the 
Certified Fund Specialist (CFS) credential from the Institute of Business & Finance.

Also passionate about giving back, Zamani serves on the board of trustees for the 
Academy of Certified Portfolio Managers and he has served as a board member of non-
profits including Providence Saint Joseph Medical Center, The Wellness Community of 
West Los Angeles and ATHGO International. 

 “In my mind, the Trusted Advisors Award should be awarded solely to a person who meets the dual 
requirements of (i) superbly competent as a financial advisor and (ii) highly trustworthy in a crisis 
and in everyday activities. Reza Zamani exceeds each requirement. Thus, I rely upon his and his 
firm’s financial and estate planning advice in connection with investing a large part of my net worth 
on a daily basis. Even more importantly, my estate planning documents provide that Mr. Zamani be 
called immediately upon my passing, as I want only the most trusted advisor to look after my wife’s, 
my children’s and my grandchildren’s needs. Reza Zamani is that trusted advisor!”
Wilford D. Godbold Jr. 
CEO 
Sharwood Enterprises

BaRRy Pinsky
FirSt Vice PreSident
uBs Financial services

BArry Pinsky has worked in the financial services indus-
try since 1997, as an advisor to business owners, pro-
fessionals, retirees, and families. He came to the enter-
prise later in life, after a successful career in science 
and business. As a result, he brings a level of real world 
experience in commerce, taxes, personal finance, and 
investing to the benefit of his clients and colleagues. 
As a leader in the non-profit community, he has also 
developed a deep appreciation for the emotional and 
spiritual needs of his clients, as well as the importance 
of a charitable outlook towards others. 

Soon after entering the financial services sector, Pinsky began the challenging course 
of study leading to the highly respected Certified Financial Planner designation. His 
commitment to continual growth and development eventually led to further certifica-
tion as a Chartered Financial Consultant and as a Chartered Life Underwriter, all with 
the objective of providing unparalleled service to his clients. As a result, they have relied 
on his advice and judgment for decades in order to make intelligent economic decisions 
as they pursue their unique lives and goals.

Pinsky’s expertise in many aspects of financial planning and investments has led to 
the publication of numerous articles on topics of concern and interest to his clients. His 
publications have covered areas as diverse as Principal Protected Securities, Exchange 
Traded Funds (ETFs), and Long-Term Care Planning. 

Despite his wide range of knowledge, he has the ability to clearly communicate com-
plex concepts to those outside of the profession. Years of experience as a teaching assis-
tant in chemistry have afforded him the techniques to present difficult concepts plainly 
and comprehensively.

“Barry Pinsky has been our financial advisor since 2000. In the ensuing fourteen years, Barry 
has taken my husband and I from the working world to retirement in 2009. Without Barry’s 
knowledge and sound financial advice we would not have a secure retirement. Barry’s educa-
tion, his financial credentials, and his attention to each individual client’s needs makes Barry a 
trusted financial advisor. 
Dorothy Wahl 
Agoura Hills, CA
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I am proud to congratulate

CEO of Gaspar Insurance Services, Inc.

CONGRATULATIONS!

Timothy Gaspar

For being recognized by the 
San Fernando Valley Business Journal

as a 2014 Trusted Advisor

LAWRENCE J. IMEL OF
LURIE, ZEPEDA, SCHMALZ & HOGAN, P.C.

9107 Wilshire Boulevard, Suite 800, Beverly Hills, CA 90210 
Phone: (310) 274-8700 Fax: (310) 274-2798

Business Litigation ● Trust & Estates Litigation

HAVE YOU OUTGROWN YOUR 
CURRENT SMALL BUSINESS LOCATION? 

Consider an SBA 504 loan with 90% 
fi nancing from SoCal CDC. With our 
professional and responsive service, 
SoCal CDC can successfully guide 
you and help close your commercial 
real estate transaction on time. 
We’re a recognized top 10 SBA 
504 lender serving the Southern 
California region. Count on SoCal 
CDC to deliver success!

(661) 584-4800 • socalcdc.com
27201 Tourney Road, Suite 201T

Valencia, CA 91355

“At SoCal CDC, we take great pride 
in assisting Southern California small 

business owners with their commercial 
real estate fi nancing needs. Our aim is to 

provide responsive and professional service 
from a locally based SBA 504 lender.”

- Silverio Robledo, President 

trusted advisors 2014 finalists

David Adelman 
Partner 
Greenberg & Bass

Anie N. Akbarian 
Attorney 
Law Office of Anie N. Akbarian

Lori Brogin-Falley 
Vice President, Client  
Services & Public Affairs 
Pacific Federal Insurance Corp. 

Redonna Carpenter-Woods 
Vice President 
Bank of America

Jamie Chen 
Senior Relationship Manager 
Wells Fargo Bank

Steven B. Chroman 
Attorney   
Law Office of Steven  
B. Chroman, P.C.

Marla Clemow 
Regional President 
Wells Fargo Bank

Amy M. Cohen 
Partner/Owner 
Cohen Law, A Professional  
Law Corp. 

Matt Crowley 
Principal 
Crowley Corporate Legal Strategy

Sharon Dababneh 
Senior Vice President 
Citi Commercial Bank 

Paul Davis 
Owner/Agent 
Paul Davis & Alberta  
Bellisario Insurance

Jennifer De Spain 
Founder  
Canyon Oak Financial

Dennis DeYoung 
Branch Manager 
Financial West Group

Mike DiSabatino 
Owner 
DiSabatinoCPA

Sarah Maria Dreisbach 
Attorney 
SSS Legal & Consultancy Services

Steve Driss 
Agency Owner 
Lifeline Employee Benefits

Gerald L. Fogelman 
Attorney 
Law Office of Gerald L. Fogelman

Jonathan Fraser Light 
Attorney 
LightGabler LLP

Karen L. Gabler 
Attorney 
LightGabler LLP

Fred Gaines 
Managing Partner 
Gaines & Stacey

Randy Galgas 
Partner 
Galgas Russell Weber LLP

Heather Glick-Atalla 
Attorney 
Marshall A. Glick, APC

Barry P. Goldberg 
Trial Attorney 
Barry P. Goldberg, APLC

Andrew Goodman 
Attorney 
Greenberg & Bass

Eric Hawes 
Attorney 
Perez & Hawes LLP

Jeffrey Heisinger 
Vice President 
US Bank

Brad Hertz 
Partner 
Sutton Law Firm

David Hoffman 
Founding Partner 
Hoffman Patent Group

Ronald A. Hughes 
Attorney 
Hughes & Dunstan LLP

Garry A. Jones 
CPA 
Garry A. Jones & Associates
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AMAG, INC. Since 1994
An Affi liate of A-Mark Financial Corporation Since 1965

Loans made pursuant to Department of Business Oversight California Finance Lenders License

For a confi dential discussion call:
Dennis Lautzenheiser

310-260-0315
amfc233@amarkfi nancial.com

Have assets that your 
bank won’t lend on... 

or won’t lend on time?

We have been making asset 
based loans in the $500k to 
$5m range for many years.

In a world with much uncertainty–when you need a 

TRUSTED ADVISOR you can count on

CALCPA members to keep your fi nances in order.
Our mission is to increase the value and promote the integrity of the CPA profession, contribute to the success of our 
members, and strengthen client, employer, public and government trust in CalCPA member advice, work products 
and opinions.

www.calcpa.org

Tayiika M. Dennis, CPA
NSBN LLP and
CalCPA Los Angeles Chapter 
First Vice President

Jennifer E. Ziegler, CPA
Berkeley Research Group LLC 
and CalCPA First Vice Chair

Jillian N. Phan, CPA
Meloni Hribal Tratner LLP and
CalCPA Los Angeles Chapter 
President

Timothy J. Good, CPA
Windes and
CalCPA Chair

WE ARE PROUD TO SPONSOR THE

2014 San Fernando Valley Business Journal 
TRUSTED ADVISOR EVENT.
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trusted advisors 2014

Nicole Kamm 
Attorney 
Lewitt Hackman Shapiro  
Marshall Harlan

Alexander Kasendorf 
Senior Associate 
Alpert Barr & Grant APLC

Tobias Kennedy 
Executive Vice President 
Montage Insurance Solutions

Yi Sun Kim 
Associate Attorney 
Greenberg & Bass

Barry Kurtz 
Attorney 
Lewitt Hackman Shapiro  
Marshall Harlan

Don E. Lanson 
Managing Partner 
Manfredi Levine Eccles  
Miller & Lanson APC

Brad Levin 
President 
Legacy Wealth Partners

Jesse Levin 
Senior Attorney 
Roxborough, Pomerance,  
Nye & Adreani LLP

Etan Z. Lorant 
Owner   
Law Office of Etan Z. Lorant

Robyn McKibbin 
Partner 
Stone Cha & Dean LLP

Grant Miller 
Partner 
Miller Kaplan Arase LLP

Bruce Munster 
Managing Partner 
Morgan Stanley

Gary A. Nye 
Partner 
Roxborough, Pomerance,  
Nye & Adreani LLP

Ross Pendergraft 
Executive Vice President 
USI of Southern California  
Insurance Services

Cari M. Pines 
Owner/Partner 
Pines Laurent LLP

Sharyn Quinn 
Vice President 
L/B/W Insurance  
& Financial Services, Inc. 

Stephen Redmond 
Senior Manager 
Moss Adams LLP

Douglas H. Ridley 
Principal 
Law Offices of Dougals H. Ridley

Staci Jennifer Riordan 
Partner, Chair of Fashion  
Law Practice 
Fox Rothschild LLP

Stephen Rischall 
Vice President & Financial Advisor 
1080 Financial Group

Andrew Selesnick 
Partner & Chair of  
Health Care Dept.  
Michelman & Robinson LLP

Suren Sharifov 
Insurance Producer 
Safecal, Inc. 

Michelle Short-Nagel 
Attorney/Owner 
Law Office of Michelle Short-Nagel

David Tracy 
Vice President 
Legacy Wealth Partners

Adam K. Treiger 
Partner 
Stowell Zeilegna Ruth  
Vaughn & Treiger LLP

Louie A. Valdez 
Senior Vice President- Wealth  
Management, Wealth Advisor 
Valdez Wealth Management  
Group, UBS Financial Services 

Edward Warzhapetian 
Asst. Vice President -  
Relationship Manager 
JP Morgan Chase

Diana Weiss Aizman 
Criminal Defense Attorney 
Aizman Law Firm APC

Mark Winter 
Founder/President 
The Executive Benefit Alliance 
(EBA)
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trusted advisors 2014 at the event

Nearly 400 attendees were on hand for the San Fernando Valley Business Journal’s Trusted Advisors Awards reception at the Hilton Los Angeles/Universal City hotel.

21-44_sfvbj_trustedadvisors_082544   44 8/21/2014   11:13:51 AM


	021_sfvbj08252014
	022_sfvbj08252014
	023_sfvbj08252014
	024_sfvbj08252014
	025_sfvbj08252014
	026_sfvbj08252014
	027_sfvbj08252014
	028_sfvbj08252014
	029_sfvbj08252014
	030_sfvbj08252014
	031_sfvbj08252014
	032_sfvbj08252014
	033_sfvbj08252014
	034_sfvbj08252014
	035_sfvbj08252014
	036_sfvbj08252014
	037_sfvbj08252014
	038_sfvbj08252014
	039_sfvbj08252014
	040_sfvbj08252014
	041_sfvbj08252014
	042_sfvbj08252014
	043_sfvbj08252014
	044_sfvbj08252014

